




















SPECIAL LIFE INSURANCE NUMBER. 














THE» WESTERN 
UNDERWRITER 


A Weekly Newspaper ef Insurance 
° Published Thursdays + 























SIXTH YEAR: — CHICAGO AND CINCINNATI, THURSDAY, AUGUST 21, 1902. 2 Per Argum. 








| THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL 


AETNA INSURANCE CoO. 
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NORTHWESTERN BRANCH, OMAHA, NEB. 























WM. H. WYMAN, W.P. HARFORD, 
eo Guntigi  heatuaneel 
ite Tso vce sccvecccvece 4,410,877 80 panne Guee.enn vendenee, Om, 
| Net Surplus. .....+.++-seeseeeers 5,663,070 57 BOARDMAN & SPENCER, 
| Surplus to Policyholdets......... 9,661,070 57 e 
| Losses Paid in 83 Years.......... 90,935,965 36 mene eames eerenneann. 
CHICAGO, ILL., NEW YORK, 
345 La Salle Street. 52 William Street, 





WESTERN BRANOM: 





CSCIinoIinNATi, COFIO. 


KEELER & GALLAGHER, General Agents. 





__ An appointment as agent of the CONTINENTAL is a 


sure cure for all the worries, cares and doubts that 
threaten agents of companies with limited assets; con- 


uncertain permanence. 


FOR AGENCY APPLY TO 


THE CONTINENTAL FIRE INSURANCE CO., 


PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
WESTERN DEPARTMENT, RIALTO BUILOING, CHICAGO, ILL. 





D. W. C. SKILTON, President. J. H. MITCHELL, Viee-Presideng. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 





Surplus to Policyholders, $3,116,250.56. Total Losses Paid, Over Forty-Seven Million Dollass. 
CASH CAPITAL, TWO MILLION DOLLARS. 
Outstanding Losses, $454,788.57  Asets, $5,953,444.45 Reinsurance Reserve, $2,382,405.32 Net Surplus, $1,516,250,56 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 











LOVEJOY & SPEAR, Managers. AGENCIES IN ALL CITIES AND TOWNS. 
7 

















ZETNA BUILDING, 2413 VINE ST., | 


stantly changing underwriting ideas, or managements of | 
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Cooper 


Firelnsurance Company 


OF DAYTON, O. 


Cuas. BD. Mean, 
President. 


H, E. Meap, 


Vice-President, 


GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 


Cuas. W. ScHENK, 


Secretary. 





ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $129,133.06 
WM. F, STIFEL, President. 
B. RIESTER, Seceetary. ANTON REYMANN, Vice-Pres’t. 
S. W. RICE, Special Agent. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 





G. W. POHLMAN, 
General Agent Western Department, 
CINCINNATI, O. 


Per States ef Obie, Michigan, Indiana, Illinois, Wisconsin, Minnesota, lows, 
Missouri, Kansas, Colorado and Nebraska. 


oo Sas Vibe Ge, | 


C. H. BUNKER, Presidest. PRANKLIN H. HEAD, Vice-President. 
A. A. SMITH, Secretary. Hi. GB. ALEXANDER, 20d Vice-Prest. and Gen. Mgr, 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OF 


Personal Accident 


and Health Insurance, 
More Tian Four Million Dollars Paid to 
Policy Holders. 
GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Address—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 
134 Monroe Street, Chicago. 





©HIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


COAAPOSED OF 


EUREKA SECURITY 
Fire and Marine Insnranee Co. | Fire Insurance Company. 


Orneanizep 1864. Oncamszp 1861. 


GAPITAL $100,000. ASSETS $290,192. | CAPITAL $150,000. ASSEFS, $271,008 
SURPLUS $191,198. SURPLUS $186,910. 
COMBINED STATEMENT. 

Capital $250,000, Assets $572,008.80, Surplus $396,892.19, 


¥. A. ROTHIER, President. ° ° . . 
ADAM BENUS, Secretary. Cincinnati, Ohia 
1902. 


INSURANCE 
COMPANY.... 





i861. 


NATIONA 





OF CINCINNATI, OHIO. 


| General Insurance—State of Ohio Only. 





G. W. POHLMAN, 


President. 


E. W. BURNET, 

ee Secretary. 

GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





Columbia 


INSURANCE COMPANY 
OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


E. M. THRESHER, 
President. 


O. I. GUNCKEL, 
Seeretary. 


Merchants and Manufacturers 
INSURANCE COMPANY, 


Cincinnati. 


CHARTERED (838. PERPETUAL. 


Capital - $150,000 Assets - $304,668 
Surplus to Policyholders =- $237,007 


Winrigcp S. Huxit, Je., Seep 


Telephone 787 Main. 


Wriiiam H, Catvert, President. 


131 East Third Street. 








LE ROY, OHIO. 


Ohio Farmers Insurance Company 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January Ist, 1902, of $1,250,023.40, reserved 
as follows for the protection of policyholders. 


7 JAS, ©. JOMNSON, President. 


Mi. L. BENHAM, Secre 


tary. 
LOSSES PAID MORE THAN $10,000,000.00. 
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OFFICERS. 
C. M. Kgever, Asst. Secretary. 

E. H. Irwin, Actuary. 

W. L. Eaton, General Attorney. 

C. C. CROWELL, Secretary. W. H. Kennepy, Supt. of Agents. 

F. H. Nicuo ts, Asst. Secretary. CraYKE Prigst_ey, M.D.,Med. Director. 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES IOWA. 
ESTABLISHED 1896. 
Paid-up Capital, 100,000.00. 
Statement of soqooves. ees securities deposited with Auditor of 
r 31, ‘ 


State of lowa, Decem 
First Mortgages, Iowa Farms, $677,050.00. Value, $1,913,273.00 
18.829.35. Reserve 28,182.28 


Loans to Policy holders, 
Total (Ratio 35.85%) $695,879.35. $1,941,455.28 

The NORTHWESTERN LIFEandSAVINGS COMPANY sells the original plan of 
the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; 87.50 a quarter: $15.00 semi-annually ; or $30.00 annnally. 
Each share is guaranteed to produce the sum of $300.00 in ten years,with the addi- 
tional profit of interest, lapses, and all interest on such lapse fund, all fines and penal- 
ties for reinstatement of lapsed policies. No medical examinations required on these 
shares, Policies written from one share to one hundred. Premiums the same from 
five to sixty years, and both sexes are eligible. A plan that reaches far on the invest- 
ment lines, also giving a reasonable amount of insurance in case of death. Loans 64 
per cent of the premiums paid after the third year. Gives one year to reinstate in case 
of lapse, thus making a —— easy to maintain. No possible chance of loss, as ever. 
dollar is guaranteed to the policyholder whether he lives or dies and is secured wit 
a deposit with the State of Iowa. 


AGENTS WANTED. 


Reliable, energetic and experienced agents can treble their commission earnings 
by selling our ten-yearendowment investment policies. Address or apply to 
THE HOME OFFICE, Fourth Floor Observatory Bldg., Des Moines, Ia. 
L. E. SPENCER, Mgr., Chicago Gen'l Agency, 1501-3 Marquette Bldg., Chicago, IIl- 
TRUSTEES. 

G.W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Prest. Des 
Moines National Bank; John Herriott. Lieut.-Governor, State of Iowa; G. D. Ellyson, 
Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & Trust Co.; 
J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale Lumberman; 
F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, President Guthrie Co 
National Bank, Panora: W. L, Eaton, Speaker lowa House of Reps., Osage; H. H. Green, 
Presiding Elder M. E. Church, Dubuque; W. H. Kennedy, Supt. Agents, Denver. Colo.; 
J. B. Tinker, Mason City; F. H. Nichols, Denver, Colo.; C. C. Crowéll, Des Moines. 


D. F. Witter, President. 
ARTHUR REYNOLDS, Vice-President. 
G. W. MarquakptT, Treasurer. 





AGENTS WANTED 


BY 


WC, 3 
OF NEW YORK 


Exclusive Territory 


A. H. SAWYER, President. 





Liberal Contracts 


TRENGTH 
ECURITY 
OLIDITY 





The Metropolitan Life Insurance Co 


(INCORPORATED BY THE STATE OF NEW YORK.) ’ 
“The Leading Industrial Insurance Company in America.” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES 
OF THE UNITED STATES AND IN CANADA. 
The Payment of over Three Hundred Death Claims Daily 
TELLS OF THE GOOD IT DOES. 

INSURANCE IN FORCE OF OVER $1,000,000,000 
attests its Greatness and Favor with the Public. 
PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


_Any honest, capable and industrious man, who is willing to nat the bottom 
&nd acquire a complete knowledge of the details of the business by diligent study 
and practical experience, can, by demonstrating his eo ape OI establish his claim to 
the highest position in the field. It is within his certain reach. The opportunities 
for merited advancement are unlimited. All needed explanations will furnished 





pe why plication to the Company's Superintendents in any of the principal cities, or 


ome Office, No. 1 Madison Avenue, New York City. 


OFFICERS, 


James 8. Ropenrts, Secretary. 

J. R. Ricnarpson, Ass’t Secretary. 
Jno. R. HEGEMAN, JR., Ass’t Secretary. 
James M. Craic, Actuary. 

Hon. Stewart L. Wooprorp, Counsel. 
A. 8. Knient, Medica) Director. 

E. M. Hotpsn, Ass’t Medical 





Joun R. Heceman, President. 

Ha.ey Fiske, Vice-President. 

GroreeE H. Gaston, 2d Vice-Pres't. 
Groree B. Woopwarp, 3d Vice-Pres’t. 
Tuomas H. WiLLarp, Medical Director. 
W. S. Manners, Asst. me 

J. J.Tuompson, Cashier and Ass’t Sec’y. 











48th ANNUAL STATEMENT 
Vu + 
of Wataroect Be 


W. H. STBVBNS, Secretary 


Capital, - - - $ 500,000.00 
Assets (to protect policyholders), 2,440,078.74 
Net Surplus to Policyholders, - 1,095,541.71 
Net Surplus to Stockholders, - 595,541.71 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Obie. 
FP. W. ALEXANDER, Special Agent fer Indiana and Kentucky, Indianapolis, Ind, 
L. S. MacENANBY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, Ill, 


THE STANDARD UNDERWRITERS 


OF CHICACO, ILL. 


THE REPUBLIC UNDERWRITERS 


OF CHICACO, ILL. 


TAYLOR & WEST, 
Attorneys-and Managers, 218 LA SALLE STREET 


NEW YORK OFFICE: 56 PINE STREET. 








NEW YORK STANDARD POLICY. 


SURPLUS LINES SOLICITED. 
THE AMERICAN FIRE COMPANY, 


OFFICE: 





Company’s Building, 





308 and 310 Wainut St., 
PHILADELPHIA. 
CASH CAPITAL, - ° - . - ° 500 v 
Reserve for Reinsurance and all other claims, - - - arr yo 
Surplus over all Liabilities, . - : 136,713.57 
TOTAL ASSETS, JAN. 1, 1902, « - . - - $2,360, ° 
THOS. H. MONTGOMERY, President. JOHN H. PACKARD, Jr., Vice Pres. & Seey 
WM F. WILLIAMS, Ass't Sec’y. WM. B. KELLY, Gen’! Mgr. 
NELSON B. JONES, CHARLES 1. HECOX, 
Special Agt. for Michigan, Ann Arbor, Mich. Special Agt. for Ohio, Columbus, O 





INCORPORATED 1865. 


GERMAN INSURANCE CO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 








Aseots, Tanwaty 1, 1908... ...ccccoccccecceses ipesmescaaasces $3, 964, 705.69 
Diss i cx dowanens 608s dn60h000sm00s cbenpesesbaer 200,000.00 
Liabilities, including reinsurance. .............-seeeeeeeeee 2,589, 430.23 
Pc ccebeccacses sadumnndee jirpinneeseeemivnnset - 1,175,275.46 





Cc. O. COLLMAN, Pres. 
HENRY BAIER, V.-Pres. 

D. B. SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


FIRE INSURANCE 
COMPANY... 
ORGANIZED 18669. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1902, 
I CRONE, 650s ccicedtetbbsdis chen antigua aed chincdes snddindieiae hed $1,000,000.08 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t Seo, 





ay Gee GE SIE. ns 5 ccnes whan enns snteeens®benns 1,782,129.08 
Reserve for Losses and all other Claims................ - 168,409.07 
I Rs ccics subnnaes sods bane sndsdubededs seadenenshesanbndieoenst . 2,484,447.51 

gy Ce i eee $5,429,985.61 


HUGO SCHUMANN, President. 


rine. CHARLES RUYKHAVER, Secretary. 
by ice-Presidents. Guetav Kear, Ass’t Secretary. 


WESTERN DEPARTMENT. 
E. G. HALLE, Manager, Royal Insurance Bldg., Chicaco, Ill, 
M. W. CLAYTON, State Agent, Troy, 0. 


Fr. Von BEENUTH 
Gro. B. Epwarps 
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Provident Savings Life Assurance Society 


OF NEW YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





JUSTICE and SATISFACTION 


in dealing with both Agents and Policyholders—fairness 
coupled with invariable honesty of purpose. These are 
the endeavors of the management of the Union Mutual in 
all transactions. And Promptness is another Home Office 
motto--prompt answering of letters, prompt issuing of 
policies, prompt settlement of claims. Always a place for 
reliable, capable Agents. 


Union Mutual Life Insurance Co. 


INCORPORATED 1848. 


FRED EB. RICHARDS, President. Portland Maine 
7 e 


ARTHUR L. BATES, Vice President. 





Address | THORNTON CHASE, Sup?., 84 Adams St., Chicago, Tl. 


either } EDSON D. SCOFIELD, Suf/., 1110 Am. Tract Society bldg., 150 Nassau 
St.. New York City. 


LONDON GUARANTEE AND AGGIDENT CO 


(LIMITED) 

OF LONDON, ENGLAND: 

HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER 





Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 





Onoanizep 1869. 


CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 
Gen’l Agents Illinois, Missouri and Indiana, Gen’! Agent Mid igan, 1229 Majestic Bid, 
New York Life Building, Chicago. rN Detroit. 





TO FIELD WORKERS 


THE PRUDENTIAL 


Is now offering to men who can write 
ordinary business most 
advantageous contracts, with liberal first year 
and renewal commissions, securing not only 
immediate returns, but a!soa continually increas- 
ing annual income, the direct result ofsystematic 
intelligent effort. The equipment is a most 
varied line of policies, on both PartTicrPaTinG 
AND Non-PartTicipATING PLans, thus enabling 
the Agent to meet any condition or emergency. 


Address 


The Prudential Insurance Company of America 
JOHN F. DRYDEN, Presiwent. Home Office: Newark, N. J. 

















When July breaks all previous records of a 


life insurance company, it is pretty conclusive 


evidence that that company is offering contracts 


easy tosell. This is the experience of Zhe Western 


and Southern Life. 


W. J. WiLiiaMs, Henry Bout, FRANK CALDWELL, 


Secretary Director of Agencies. President 


Home Office, Fourth and B.oadway, Cincinnati, Ohio. 





CHARTERED 1866... 
THE OLD RELIABLE 


HARTFORD LIFE INSURANCE COMPANY 


HARTFORD, CONN. 


Gzo, E. Keengy, President. Cuas. H. Bacau, Secretary. 
Issues pois upon all the latest plans and most liberal conditions. 


Its ORDINARY LIFE and LIMITED PAYMENT CONTRACTS become 
ENDOWMENTS at AGE 80. 


In ite Industrial Branch, it issues Adult and Juvenile Whole Life, Ene 
dowment, Semi-Endowment, and Life-Endowment-at-4ge-80 Policies, in 
@mounts from $10 to 8500, from Ages 2 to 60. 

These policies are plain in terms and conditions. All contracts are in 
full immediate benefit in case of death by accident. 

THE RECORD TELLS. 
$22,000,000 Paid to Policyholders and Beneficiaries. 


PURCHASB A HARTFORD LIFE POLICY AND YOU GBT THE BEST- 





The Bankers Reserve Fund 
Life Insurance Company, 


“BANKERS RESERVE” BUILDING, 
I cs se ltl lt 


DESIRES GENERAL AND DISTRICT AGENTS 
FOR TERRITORY IN OHIO. 


The Bankers Reserve is a Home Company backed by responsible business men 
of Cincinnati. It offers to producing agents in Ohio the advantages of a contract 
direct with the home office on a liberal basis. The company is well established and 
its officers are men whose names carry weight throughout the State. The advantages 
of soliciting FOR A HOME COMPANY are obvious. 

All inquiries carefully attended to. 

P. F. SWING, President, 
DR. T. V. FITZPATRICK, Vice-Pres. and Med. Dir., 
Ww UTTON, Treas. 





OHIO, 


J. B. SWING, Auditor, 
JAMES W. POWERS, Sec., 





| Assets, - = $999,667. 


What is the use of saying ‘‘the best company,” or ‘‘ the 
strongest company,” or ‘‘the largest company ?” 


They all say those things. 
WE SAY, SIMPLY 


THE PENN MUTUAL LIFE 


INSURANCE COMPANY 


OF PHILADELPHIA. 


ORGANIZED 1847. 
THAT TELLS THE WHOLE STORY. 


fA? Accident 
and Health 
POE p> 


Policies. 


BEST COMMISSIONS. 





LARGE BENEFITS. LOW RATES. 





Surplus, - +- $390,484 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 








aq" 2 


Se 
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Northwestern a 
National Life “=” 


Insurance Company, *® 


MINNEAPOLIS, MINN. 


TOTAL ASSETS, - - . . - $2,477,292.25 
INSURANCE IN FORCE, . . - 38,129,315.00 
NUMBER OF POLICIES IN FORCE, - 26,159 


W. F. BECHTEL, President. Dr. J. F. FORCE, 1st Vice-Prest. 
WALLACE CAMPBELL, 2d Vice-Prest. and Sup’t of Agents. 
FRED J. SACKETT, Secretary and Treasurer. 


Experienced and ambitious agents can obtain desirable con- 
tracts with promotion according to merit. Address company as above. 





FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


ROYAL UNION MUTUAL LIFE INS. CO. 


DES MOINES. 


That the reader may realize the progress of the C« a ary, the following Table 
of Comparison is submittec 


Year Premiums Insurance Assets Net Surplus 
1886 $6,089 $234,500 $5,576 $2,139 
1892 35,655 1,148,775 89,126 6,162 


1897 96,148 4,456,659 226,876 35,396 
1901 310,893 9,505,492 753,103 71,694 


The lowa Law Absolutely Protects the Insured. [lost Liberal 
Policies. Highest Interest Rate. Largest Cash Settlements. 


J. W. A. STAUDT, 


STATE AGENT, CANTON, OHIO. 


You cannot afford to spend your time selling Life Insurance without knowing 
what we have to offer, 


Western AssuranceCo. 


| OF TORONTO, CANADA. 


HON. GEO. A. COX, 
President. 


J. J. KENNY, 
V.-Pres. and Managing Director 


Assets, January 1, 1902, in U.S, 
Surplus in United States, 


$2, 280,953.85 





735,491.78 
Income in U.S. for 1901, 2,535, 106. 46 
Losses paid in U. S. from 1874 to 1go1, 21,709, 395.51 


SPECIAL AGENTS: 


Kentucky and Tennessee, H. B. HART, Memphis, Tenn. 
Ohio, H. M. GIBBS, Columbus. 





JAMES NICHOLS, PRESIDENT 
ot B. R. STILLMAN, secrerany. 


H. A. SMITH, «SST SECRETARY 


National 


Fire Insurance 








ORGANIZED 
NOV. 27, 1871. 


Company of Hartford, Conn. —a»- 








Capital Stock, all Cas wer 0000 cece cceece $1,000,000.00 

| Funds reserved to meet all Liat vilit BB weve ceres - 2,317,909 63 

Net Surplus over Capital and all Liabi Lithes. 2.00 ..00cces 1,533,879.7 1 
Total Assets, Jam. 1, 1OOL. 0.002 ccccccccsccccscocccses ses 


...$4,851,789.34 


Western Department, Chicago, Ill: 
FRED S. JAMES, GENERAL AGENT. 
GEORGE W. BLOSSOM, Ass’T Gent AGT. 
Cuas. RICHARDSON, 20 Ass’T Gen’t AGT 





CUMMED POLICY LABELS. 


PRICE LIST 


COLORS. EMBOSSED. 
Red and White, Black 
Blue and White. and Green 
or Chromatic. Gold. Bronze 
Rei apppety 00 $450 $5.50 24M $10.00 
3.75 5. 6.50 15.00 
4.50 6.50 7.50 $0 BH. .ccccee 25.00 
| 6.00 8.00 40.00 
_ ae 10.00 32.00 14.00 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 




















CHICAGO. CINCINNATI. 
Tel. M. 2984. Ted. M. ser? 
SEND FOR SAMPLES. 
J ' ’ 
| i Ue 
e e}; 
e ’ ’ 
AU ' 
ue + ’ 
U JVEND he ' 
UJ 7 , e ° 


A a eee DOLLAR” COMPANY! 
FIRE INSURANCE 


GIRARD. coeanw. ooo 


| 
| 
| OF PHILADELPHIA, PA, 
| 
| 





Organized 1853. ASSETS $2,078,168. Surplus $1,029667, 


| This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 

| companies should address 
| 

| 

| 


WM. E. ROLLO & SON, 


MANAGERS WESTERN DEPARTMENT, 


| 210 LA SALLE STREET, CHICAGO, ILL. 





ORGANIZED 1851. 








0 PHOENIX 
| MUTUAL LIFE 


| INSURANCE COMPANY, 








OF HARTFORD, CONN. 


| issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 


| ADDRESS, 

JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ii. 
| ROBT N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
| FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland, 
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BEGAN BUSINESS JANUARY Ist, 1902. 


THE ANCHOR FIRE INSURANCE COMPANY, 


228-230 West Fourth Street, Cincinnati, Ohio. 


ACENTS WANTED. 


CAPITAL $200,000, SURPLUS $100,000 














JUDGE I. DONNELLY, President. F. D. PRINTICE, Vice-Pres. and Treasurer. F. F, MURRAY, Asst. Secretary, 


A. K. TIURRAY, Secretary and General Manager. 











=|| OLDEST IN THE WORLD. ee | H 

INTER-STATE LIFE INSURANCE COMPANY § 7 SUN 
Fourth and Elm Sts., CINCINNATI, OHIO. s : zN . — 
CAPITAL, PAID-UP, $100,000. INSU R ANCE 

4 
OFFICE 
A staunch “ Old Line”? Ohio company, with leading business men 

of Cincinnati in the directorate. 


x LONDON 
Issues especially attractive policies on Ordinary Life, Limited & ESTABLISHED AD.I710. OF LON DO N, 
Payment, Endowment and Annuity Plans. 7 


A District Agent wanted for each county in Ohio, towhoma %/ | Chief (Office in the United States, No. 54 Pine Street, New York. 


liberal contract, with renewal commissions and exclusive territory 
will be given. 


The Inter-State Life has all the advantages that other good : goth YEAR OF ACTIVE BUSINESS EXISTENCE. 


companies have and is besides a HOME COMPANY. 


ore Arents wil find it desirable to deal DIRECT WiTH THE HOME | | WESTERN DEPARTMENT,171 LaSalle St., CHICAGO, ILL 


Information cheerfully furnished. Correspondence confidential. 


A. CG. TURNIPSEED, President. ZFTAGENTS WANTED. 


The NORTHERN CENTRAL ne TORNADO 


LIFE INSURANCE CO, > INDE 


635, 536, 537, 538 and 539 The Spitzer Bldg 
INSURANCE COMPANY 


Incorporated under the Legal Reserve Laws of Ohio, ...........1901. 
$100,000 deposited with the State for the security of Policyholders. 























TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 OF BROOKLYN, N. Y. 


Payments Monthly, Quarterly, Semi-Annually or Annually. 


ODD DD 


GRAND OPPORTUNITY TO AGENTS for Territory in Western and Southern Department, 205 La Satle Street, Chicage 
Pennsylvania, West Virginia and Michigan. = 


W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 


[>| =| Sat ea “~ Surplus Lines at Tariff Rates. 
opel Gy ie ih Financial Standing is Beyond Question. We 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’l Agent 



























Court a Full Investigation 





Ns | 
GER 
HANDLERS OF ALL KINDS OF SCOTTISH AMERICAN FIRE ASSOCIATION. 


Home Office: 195-197 La Salle Street. 
FIRE and MARINE SALVACE. Tel. Central 3485. . ‘anna ILL. 


A. J. SALOMON, General Manager. 








PRINCIPAL OFFICE : SOUTHERN DEPARTMENT : UNDERWRITERS: 
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GREENWICH’S ACTION IN IOWA. 

The action of the Greenwich in reducing 
rates on preferred business in Iowa will per- 
haps have but little effect in that State, owing 
to the fact that union companies do not recog- 
nize preferred rates there. Although such a 
ukase went forth local agents have refused to 
acknowledge it, and have written at the old 
rates. It is hardly likely that the agents will 
respond to the campaign of the Greenwich. 
If the movement extends to other States it 
will be more serious. The stand taken by the 
Greenwich, however. shows the strong senti- 
ricnt that is prevailing among some of the 
companies as to preferred rates. At the pres- 
ent time, however, we do not believe that it 
is wise to make any radical changes. The time 
will come when these rates need to be re- 
vised, but owing to peculiar conditions at 
present it is better to leave well enough alone. 


MOVEMENT FOR SOLE AGENCIES. 


The calling of a company conference by the 
National Association of Local Agents to dis- 
cuss the sole agency question will draw out 
a variety of sentiment from the companies. 
It is probable that sufficient companies will re- 
spond favorably to the invitation so that a 
conference can be held and the companv senti- 
ment thus be secured. The question of single 
agencies has been a vital one with the agents 
for a number of years and his come up with 
considerable force at the last two conventions. 

The National Association of Local Agents 
was able to crystalize a powerful sentiment 
avainst overhead writing and carried that is- 
sue through with success. The conditions 
were ripe for it both from the companies’ and 
local agency standpoint. The companies saw 
the reasonableness of this contention on part 
of local agents, and there were no _ inhar- 
monious elements to unite. 

In case of the single agency issue, however, 
there are such varied contingents and so many 
multiform interests to be conserved that we 
greatly fear but little progress can be made 
in the movement at the present time. There 
is a natural tendency for sole agencies, which 
is evidenced now and then by companies get- 
ting their representation in one town in a 
single office. We can say that most com- 
panies are in favor of sole agencies, and will 
get their field on such a basis as soon as they 
can. Owing to the ins and outs of compe- 
tition, companies do not feel justified in mak- 
ing radical changes. The present movement 
will not result in any way near a unanimous 
sentiment in favor of single agencies. 

The WesterN UNDERWRITER believes thor- 
oughly in the system of' sole agency repre- 
sentation. This view, however, is held with 
the knowledge that conditions from the com- 
panies’ standpoint are not yet ready for such 
a system to be put in force. We appreciate 
the fact that there are vital phases in the 
controversy that will militate against a suc- 
cessful campaign which the National Associa- 
Hon hae started. It is well for the National 





Association to keep the ideal before the com 
panies, and, as we understand it, it is not 
the wish of the association to attempt to force 
companies to any line of policy, but to have 
a free, fair and frank discussion from every 
possible viewpoint and see if the tendency 
toward the sole agency system cannot be ad 
vanced. 

Companies are not in a mood to be dic 
tated to as to how to operate their plants, and 
we do not think that the National Association 
intends to usurp any authority of the com 
panies nor to try to thrust the sole agency 
movement down their throats. The great 
body of local agents desires to be heard and 
to petition to the companies for an action that 
they believe to be for the good of the busi 
ness. Such an attitude will be received by 
the companies with good grace and all pos 
sible concessions will be vouchsafed com- 
mensurate with present conditions. 

SUCCESS OF THE INSURANCE FIELD. 

Those who study the developments and gen- 
eral trend of the new school of insurance 
newspaper work cannot but admire the strong 
hand that guides the destinies of the Insurance 
Field of Louisville. In the tone of its news 
matter, the dignity and strength of its editorial 
page, in typographical appearance and breezi- 
ness of its paragraphs, the paper represents the 
cleanest type of insurance journalism. We are 
‘glad to learn of its success, because it demon- 
strates that companies and men are appreciat- 
ing honest work and an independent spirit in 
this particular line of endeavor. The Insur- 
ance Field’s weekly survey of the southern 
field is well worth perusing, covering as it 
does the ins and outs of the business as well 
as the great movements in progress in that sec- 
tion. The output of such a paper is a credit to 
the great and important vocation of underwrit- 
ing. 

That so prominent a newspaper worker as 
Mr. Emmet A. Quarles, business editor of the 
Louisville Times, should be attracted to the 
Insurance Field to become its resident corre- 
spondent at Atlanta and southern field repre- 
sentative shows the high degree of usefulness 
and success it has attained. 


LOSSES ON REINSURANCE BUSINESS. 

Some of the companies have been figuring 
out the results of their purely reinsurance 
business and find that the loss ratio for the 
last three or four years has been very high, in 
some cases over 100 per cent. As is known, 
reinsurance is almost entirely on special haz 
ards and mercantile classes and hence gives a 
prettv fair idea as to results on this business 
It plainlv shows that there has been no 
monev in the reinsurance business at 
prevailing rates. and, in fact. a dead loss has 
resulted. This has convinced some companies 
that unless rates are gotten on a profitable 
basis they will write only their net lines. Re 
insurance has always been a rather precarious 
line of operation and results from a desire to 
accommodate agents 





LIST ON THE MARIETTA FIRE. 

The following is the insurance on the Mari 
etta, Ohio, Paint and Color Companv that 
burned a few days ago: Northern, $1.250: 
Commercial Union and Etna. $1.90 each: 
Hanover Glens Falls, Central Manufecturers, 
Westchester. German-American, Columbia 
and St. Paul. $t.or0 each: German, W. Va.. 
$1.2n0: Tmonerial. $1,250; ‘Agricultural, $300; 
Buffalo German. $100. 





The Cleveland Fire Insurance Exchanee is 
again pcitating the question of a_salvace 
corns, The fire department there is favorable 
to the proposition. 

A. R. Davis of Cleveland gets the agency of 
the Franklin of Columbus 

©. W. Barrett. formerly connected with 
Ducat & Lvon's offee in Chicago, woes with 


Rogers & Rollo in that city, 





CHICAGO AND HER HORDE OF WILDCATS, 


Local Agents Stoop to Dishonesty and 
Fraud Who Place Insurance in These 
Irresponsible Concerns, 


THE WesTeERN UNpERWRITER has from time 
to time published a list of “wildcat” compa- 
nies that are wholly irresponsibl gents will 
do well to watch these columns for names of 
such concerns or communicate with this pa 
per before placing insurance in surplus line 
companies. THE WesTERN UNDERWRITER has 
special reports on all surplus line concerns and 
will give its subscribers the benefit of its 
knowledge. No agent can afford to place a 
policy in an irresponsible company. It is 
dishonest and he becomes party to a fraud. 
The Chicago Tribune says, in this regard: 
_“An insurance publication prints a list of 
fifty-five wildcat fire insurance concerns, none 
of whi is licensed by the State it pretends 
to hail from or by any other State. Of these 
concerns eighteen pretend to have their head 
quarters in this city. They do no business 
in Illinois and hence have not come into col- 
lision with its laws. They do considerable 
business in other States, to the loss of all who 
deal with them, because whenever property 
which they have insured is burned up they let 
the insured whistle for his money. Not long 
ago a Massachusetts manufacturer was im- 
prudent enough to take out a large policy in 
one of the Chicago wildcat concerns. His mill 
burned down and then he discovered his in- 
surance was worthless 

“Tllinois insurance officials do not bother 
their heads much about wildcat companies 
which do not prey on IIlinoisans. There is in- 
deed a lack of law to reach the offenders. 
There is a provision in the criminal code that 
if persons assume a corporate name without 
authority for the purpose of soliciting business 
they shall be subject to a fine. The offenders 
do not solicit business in this State and hence 
may contend that thev are beyond the reach of 
the law. No attempt has been made to enforce 
it against them. 

“Tt does not help the reputation of Chicago 
to be the headquarters of one-third of the un- 
licensed wildcat insurance companies of the 
United States. For the sake of the credit 
of the city and the State something should be 
done to suppress concerns which are contin- 
ually taking advantage of the ignorance ef 
Propertv owners in other States to get money 
from them in consideration of an empty prom- 
ise of protection in the event of a fire loss. 

“Many insurance men ‘heliéve Congress 
should legislate regarding the wildcat com 
panies as it has regarding lotteries—should 
denv them the use of the mails. Whether 
stich legislation would be effective is question 
able. In any event. the aid of Congress should 
not be invoked so long as the abuse complained 
of can be remedied throuch State legislation. 
Tt hardly can be assumed that a set of men are 
able to carry on swindling operations with 
impunitv because they sre careful to abstain 
from cheating in the State thev pretend to 
have charters from and ~o to other States for 
victims. Orcasionallv the police authorities of 
some citv have tacitly agreed not to molest 
krown crooks, provided they committed no 
crimes within its limits and went outside to 
rob. The State of Tllinois cannot afford to 
seem to deal after this fashion with men who 
are in the wildcat insurance business.” 
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MORE SEPl-ANNUAL FIGURES. 

The following additional semi-annual state- 
ments have been filed with the Indiana In- 
surance department : 

Assurance Company of America: Assets, 
$564,222: reinsurance reserve, $241,920; sur- 
7,125 

Fire Association: Assets, $%5.680.633:; rein- 
surance. $4.456,022: surplus. $525,201 

La Favette: Assets. $558.627: reinsurance, 
reserve, $282 781: surplus, $2e1.071 

National Standard: Assets, $586,375: rein- 
surance reserve, $241.664: surnlus. $276,013: 

Ohio Farmers: Assets, $1,260,927: reinsur 
ance reserve, $1,010,620: surplus, $196,590. 








K. F. Benndorf & Co, of Cinelnnatl secure 
on independent line of the New York Une 
derwriters, 








SOLE AGENCY MOVEMENT ON 


ASSOCIATION DESIRES A CONFERENCE 


Letter Is Addressed to the Companies by the 
Officials of the National Body on 
the Subject. 
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GRAIN MUTU 


AL SUON TO START. 


The Grain Dealers Mutual Fire Insurance 
Company, the new institution rted by C. A 
McCotter former specia iwent of the Millers 
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HAS FILED ANNUAL REPORT 


LIFE AND CASUALTY DEPARTMENTS. 


What the Insurance Commissioner of Mich- 
igan Has to Say on the Business 
in that State. 


I nitting his report on life and casualty 
e to Governor Bliss, Insurance Com 


missioner Barry of Michigan says: 
Volume of Business Has Increased. 


volume of business transacted by the 
ympanies during the year under report tar 




















ye eded previous records, and | am 
pleased 1 say that generally the companies 
a excell condition In view of the 
constantly a number ot 
lichigan ¢ for them 
<e and their families the protection which 
hese companies afford, it is extremely gratify 

y ne to be ible Oo reiterat¢ the State 
ne ! ‘ st report relative to their 
nethods of ng business and_ thei 
eatmet fy Iders and the public 

Economy in Operation Is Shown. 

K1 \ g youl 1¢eW hich fully coincide 
wi m own, regardu the desit ibility ol} 
the utmost economy consistent with the great 
est efficiency in the conduct of public office, 
t has be my constant endeavor since as 
suming charge of this department to make 

practical application f these views in the 
disc rge ot he trus confided to m How 
far | hav ven successful in this under I ng 
is in a measure shown by the statement of r« 
cepts di bursements which set forth m 
detail n tins rep While he work yr the 
offies s increased fully 30 per cent and the 
receipts ot department wert nearly $52,000 
greater than under any of my predecessors 
et the expenses of the department of every 
nature ‘the past year were but $12,211.11 
vhich than the last year previous 
to my on 

Repeal of Retaliatory Laws. 
Phe show a falling off for 

he rea egislature of the State 


which is the home of a large 


winter 


of Connecticut, 


number of insurance companies, last 





repealed the law undert which a charge 
was made for each license issued to an 
of a company of another state, and thi 











ature of the State of Maryland repealed the 
law « hat State which provided for an an 
nual charge of $300 against each casualty com 
ranv of other ites doing business in Mary 
land. Inasmuch as all charges, except for 
taxes, against foreign companies doing a legal 
reserve life, fire or stock casualty business 1n 
Michigan are made under our retaliatory law, 


the repeals mentioned exempted the companies 
of those states from further charges on this 
account. I note with satisfaction this grow 
enactment_ of uni 

g against 
insurance companies and t 1 of the 
time when the necessity for retaliatory laws 
will |} ‘1 


ing tendency toward the 
form laws regarding charges made 
1 


le approac 


ave passed away. 
Splendid Policy Is Exhibited. 
“The policy of iling upon the companies 
the least possible expense and burden con 
th proper supervision and protection 
I am convinced, even more than 








at I announced it one year ago, 1s 
the best both for the company and the in 
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is borne by the insured, 

lows that the interests of 

that only those requirements 

which are absolutely necessary should be ex 

acted from the former. It has been my un 
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upon the company 
and it therefore f 





varying policy to depend upon the supervising 
department of the state in which the company 

tion is located for whatever infor 
mation I have desired concerning the condi 
1 aside from 
Ued in this 
ised with 


tion Of such company or ass ciation 
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lat contained in the statements 








he s vising officials 
iled t m with 
ion regarding the con 
nies In every instances 
hese officials have made 





tions and courteously fur 
nished this department with copies thereof. 
the attitude of the departments of other 


been just and fair. This is the source of great 
satisfaction to me. I have in the past ac 
corded full credence to reports of examina 
tions of departments of other 
courtesy has been shown 

made by this department of Michigan com 


panies and associations 


_States and like 


lations it 1s my purpose to maintain if possi 


1 
7 11 4 _ +1 
ble, and I shall continue to accent the ex 


amuinations made by each state department of 
its home companies as long as like treatment 
s accorded this department and the com 


panies and associations of Michi 
License Law Has Been Beseficial. 


“The enactment of the last legislature re 
quiring agents of all companies and associa 
tions, except traternal beneficiary societies and 
farmers’ mutual fire companies, to have pet 


sonal licenses from this department has greatly 
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improved conditions surrounding this import 
tant phase of the business. It gives the cd 
partment direct control over these agents, and 
enables it to protect the public i sucl 
as may prove unworthy, the r im 
proper conduct on the part of being 
the revocation of his license and his inability, 
therefore, to do business in this State Phe 
printing and preparation of some 20,000 | 
censes have entailed additional «¢ xpense upon 
the department, but the results accomplished 
fully j stify the outlay 


Status of the National Protective Legion. 


of operations of the National Protective Le 
sion of Waverly, N. Y., which investigation 
included a special examination of the society 
he New York insurance department at 
my reque Stand ac 


“After a careful investigation of the plan 
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business it had been trans 


to authorize the 
acting in Michigan for several years. This 
refusal was based on the fact that the com 
pany was issuing certificates bearing coupons 
which entitled tl 

dividends at tl 


il a 
The Michig 


an association doing business thereunder shall 


le person insured to so-called 


t the end of each five year p riod 


as I 


an fraternal statute provides that 


be ‘formed or organized and carried on fot 
] 





the sole benefit of its members and their bene 
ficiaries and not for profit.’ There is no 
doubt in my mind that it is illegal for as 


sociations doing business under this law to pay 
a profit of any amount whatever to its mem 





bers, and that such payment is ent foreign 
to the basic pr neiple of fraternal insurance 
The Supreme Court of this State has held 
hat the only be nefits that such associations 


may pay under the Michigan statutes are ben 
accident, sickness, disability or 
old age of its members. Inasmucl 


is the 8000 Michigan members of the 





tional Protective Legion had joined such as 
sociation during the several years it was duly 
licensed by t ! 


i 1is department, I deemed that the 
department was in a great measure responsible 


1 
} 


for their becoming members, and, for this rea 
son, concluded that it was my duty to protect 
these citizens of the State as far as I could 
consistently do so. Refusal to grant the Le 
gion any license whatever would have ren 
dered it impossible for it to maintain agents 
in this State, and thus have forced each Mich 
igan member to either permit his membership 
to lapse or to personally forward his indi 
vidual assessment to the home office each 
month, thus seriously handicapping those who 
might desire to continue their membership 
I, therefore, deemed it wise to give the Legion 
a license which would enable it to handle in 
the usual way the business already acquired 





in’ this but which would prohibit the 
suing further profit-sharing certifi 
ites 


Conditions of National's Present License. 


was issued embodying the fol 
lowing specific provision: ‘It is expressly pro 
vided that said society shall not issue within 
this State any certificate with benefit coupons 
attached or [ 





benefit, except in case of death, accident, sic 
ness, disability or old age of its members.’ This 
certificate was duly accepted in writing by the 








] egion, so that the ré can iy no misunder 
standing as to the manner of business it is 
now authorized to transact in Michigan The 


officers of the 
legal right to pay a profit to its members, 
and I have been advised by the legal repre 
sentatives of the society that upon the recon- 





states toward this department has in the main 











will be taken t é t tribut { 

ne ruling of n | £ 

This is a proceeding l w I 

a lly weicome | 1 ’ l 

grea importan ft 1 a dica 
Comment of New York Department. 

In this conne iid ‘ ». ca et 
on to the commer n ul re 
por t the superir f i 
he State of New Yorl p ) rf 

Ni W York Ss { d WW Na 
tional Protectiv« Leg p . ) 
dends lhe superintende comme 
follows 
‘| de sire to il pe itt« ; 
provision of Sections 230 and 235 of Arrticl 
VIL of the insurance law, w h pern ‘ 
payment of meney upon the expiration ot 
hxed period of not | than five vear 
believ« that this pre pernicious I 
pre and fraught \ ve! ny 
m which attemy carry it o ef 
Lhe experience I tl associatl 5 
hich have attempted to pay endowment ben 
fits has shown that only t e whose benefits 
ecome due in the early eriod reap 1V 
financial benefits from thx vst { 
their benefits are o f Ip por 1 eit 
contributions to the benef tund, wl those 
whe Ss benefits iccrue nN ite nN) ¢ 
ceive returns smaller than those enjoved 1 
he h Iders of earlies ertificates until 
benefits finally reacl a vanishing point Am 
ple experience w cla ot endowmen 
benefits in other states has demonstt d the 
danger of this kind of insurance speculation 
It is entirely foreign to the spirit of fraternal 
ism, and ought not to be tolerated und 
QUISe 
Employers’ Liability Reserve Law. 
“The reserve law enacted at the last es 
of the Michigan Legislature ha n my op 





ion, been very effective for the short period 





in fore Vhe serve for tl en 





plovers’ liability business of 


companies report 
ing to this department has been increased 
nearly one million dollars, or more than 320 


"er cent, as compared with one year ag 


while the business in force upon the 
of the companies has increased only about 14 
“er cent rhis, | think, demonstrates the wis 


dom of the law 


| 1 
WOKS 


Valuation Statute Should Be Harmonized. 


igan valuation statute may h 


statutes of « 





otner investment e; 


amended so as to iorize the cé 





in making valuations to use eithet 
can or Combined Experience Tab 
talits rhe present statute authori 
of the American experience table 
should also be authorized to value pol 
sued since January I, 1901, upon a 
cent interest basis f 
be readily understood when it is considered 
that the net earnings from first-class, long 
time investments are not much, if any, in ex 
cess of the rate mentioned.” 








Phe reason tor 





PROGRAM COMMITTEE IS APPOINTED. 
The National Association of Local Fire In 


Holmes, 


following 


1 
} 


through Frank F 
announces the appointment of the 


surance Agents, 


gentlemen as members of the program com 
annual convention in Louis 
ville, Ky., October 21-23: E. J. Tapping, Mil 
waukee, Wis.; A. H. Robinson, Louisville, 
Ky.; John C. North, New Haven, Conn.; C 
H. Woodworth, Buffalo, N. Y 

Pellet, Chicago.” 


iwittee for the 


Clarence S 


The Home of New York leads the com 
panies in premium receipts in New York City 
For the first six months of 1902 its premiums 
were $452,734 


SPECIAL AGENT. 


Wanted—Special Agent for Illinois, Wiscon- 
sin and Michigan. Give particulars as to former 
positions. References and salary expected. 

Address ‘GENERAL AGENT,” care The 
Western Underwriter Co., 164 La Salle Street, 














vening of the Supreme Court in October steps 


Chicago 
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AS. SEEN FROM CHICAGO. 


GOLDEN JUBILEE OF THE ROYAL. 
This year inaugurates the fiftieth anniver- 





sary of the connection of the Law family with 
the western management of the Royal in the 
West. To that end the special agents of the 
western department are addressing agents, 
asking that in compliment to the occasion a 
few special risks be sent in to commemorate 
the company’s golden jubilee. The Law fam- 
ily has been prominent in western underwrit- 
ing affairs every since the late Dr. John S. 
Law of Cincinnati entered the business. He 
was. a remarkable man in many ways and 
stood as a stalwart among his associates. He 
was aggressive and yet honorable in every 
particular. He made the Royal in his field 
a great company, and his memory is still held 

fond esteem. The mantle of the distingu- 
ished father has fallen on his two sons, John 
H. and George W. Law, who are western 
managers of the company. Law Brothers 
have brought the western department of the 
Royal to a high degree of success. When 
the Cincinnati and Chicago departments were 
combined a few years ago they took charge 
of a new field, but have mastered every part 
of it, and increased the company’s receipts 
every year. Their relations with the home 
office are very close and their work has fre- 
quently been commended from headquarters. 
The Royal is one of the big companies in the 
country, and carries with it much momentum. 
The congratulations of the fraternity are be- 
ing borne to Law Brothers on the success 
they have attained and the record their father 
and they have made. 

+t ++ 
ILLINOIS ANTI-TRUST SUITS. 

Underwriters are watching the progress of 
the anti-trust suits that were filed under the 
conspiracy laws of Illinois at Belleville, seek- 
ing to stop the insurance companies from 
combining to fix rates. While some view 
these suits as being of little moment those 
who look deeper see in the movement a very 
critical current. Illinois is a great State and 
has a large premium income. If these suits 
can be sustained or if the agitation in regard 
to them can be used to effect at the forthcom- 
ing legislature the results. will prove dis- 
astrous. Prominent counsel has been em- 
ployed and not a stone will be left unturned 
to make a strong defense. 

++ ++ 
ACTION ON PREFERRED RATES. 

The action of the Greenwich in instructing 
its Iowa agents to write dwellings and brick 
mercantiles considerably below tariff rates is 
attracting wide attention. President Stone of 
the Greenwich has been in favor of reduced 
rates on preferred business for some time, and 
the same sentiment has been shared by John 

Hubble, the western general agent. Gen- 
eral Agent Hubble was in conference with 
President Stone last week and it was decided 
to send out the reduced rate circular. The 
Greenwich rates make 20, 40 and 80 cents for 
brick- dwellings, and 25 and 50 cents and $1 
for frame buildings. Brick mercantile build- 
ings occupied exclusively for mercantile pur- 
poses, offices and dwellings ,will be written 
at 25 per cent less than tariff. 

When the 25 per cent advance rates were 
promulgated some companies endeavored to 
secure it in that State. It was found that this 
was impossible to accomplish and so Iowa was 
absolved from its operation. While companies 
are not bound Iowa on preferred business 
rates the agents have steadfastly refused to 
make any cuts. It will be interesting to know 
what effect the action of the Greenwich will 
have on the business. The company seems 
determined to put its policy in effect and hopes 
that the movement will extend to Kansas and 
Nebraska, Other companies have advised 
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their special agents to watch consequences 
carefully and give immediate advices if there is 
any great ebullition. The Greenwich does not 
desire to inaugurate a rate war, but it con- 
tends it is evident that preferred rates are too 
high and that non-union companies get the 
benefit of this business by paying high com- 
It believes that rates of this kind 
will stand a reduction and that such action will 
clear the atmosphere considerably. 

The movement of the Greenwich is being 
criticized sharply by a number of western 
managers who think that the future will be 
put in peril by this plan. They argue that 
rates will come down soon enough if they 
are found to be too high, and that the effort 
to reduce rates at this time, when the upper 
tendency is prevalent, is unwise. They contend 
that the forcing of rates down in Iowa will be 
an argument for States with no anti-compact 
laws to put such statutes on their books, as 
Iowa will. be pointed out as a splendid example 
of what anti-compact laws accomplish. They 
hold that at the present time companies are 
seeking to increase their income in order to 
get on a profitable basis and that while, in the 
future, action might well be taken to reduce 
rates on preferred classes, the time has not 
yet arrived for such action. 


missions. 


++ ~~ 
COMPLICATIONS OVER LETTERS MAY FOLLOW. 


Local agents in Chicago are wondering 
what will be the outcome of several letters 
that have been addressed to the local board, 
notifying it that they will not be bound by 
its commission rvles. The ball was started 
rolling by the ZZtna along this line, and since 
then numerous others have followed in the 
same vein. Local agents who are watching 
the situation believe that this tendency is a 
dangerous one, and that matters will have to 
be brought to a focus in a short time. At 
present these companies claim that they are 
not amenable to the commission rules of the 
board, and if any charges are brought against 
them they will point to the letters that they 
have sent. Conditions Chicago Underwrit- 
ers Association on the commission question 
are far from being what they should be and 
the greatest anxiety is being felt as to the 
outcome. 


R. L. Parsons. former special agent of the 
Imperial in Indiana and Illinois, has been 
appointed to act in the same capacity for the 
New Hampshire, and will assist R. D. Har- 
vey. 





DECISION SOON IN HAHN CASE. 


The hearing of the habeas corpus case of 
former Insurance Commissioner William M. 
Hahn of Ohio, who was vice-president of the 
ill-starred Manhattan Fire and who is wanted 
on the ground of larceny by the receiver on 
the charge that he used the company’s money 
in a bank at Mansfield of which he is presi- 
dent to pay a personal note, took place on 
August 15 at Mansfield. Assistant Attorney- 
General Todd of Ohio conducted the prosecu- 
tion. Hahn's attorneys submitted, in evidence, 
depositions of Virgil P. Kline of Cleveland 
and others, the purpose being to indicate a col- 
lusion waatow the office of the district at- 
torney and that of the receiver of the Man- 
hattan Fire. They also attempted to show that 
an attempt was made to force Hahn to settle 
by threatening an indictment. They also re- 
ferred to the alleged attempt to take Mr. Hahn 
to New York as a blackmailing scheme, declar- 
ing that the speaker of the housé of repre- 
sentatives of New York had no power to sign 
the requisition. Assistant Attorney-General 
Todd presented authority to show that the 
acts of the de facto governor were vaiid. 
Upon conclusion of the argument Judge Cam- 
Upon conelysion of the argument Judge 
Campbell announced that hd would hand 


down his decision on September j, 


( 
1 
n 


onan 21, 1002 








OHIO AND WEST ~ VIRGINIA 


JUDGMENTS AGAINST THE WILDCAT Ss. 


Semler Milling Company of Hamilton Will En. 
deavor to Collect from the Felines 
of Chicago. 








The Semier Milling Company of Hamilt\n 
has secured judgments against the “wild 
interested on their recent loss, and will 
endeavor to find the assets advertised in their 
circulars. Judgment was obtained by de- 
fault, as the concerns evidently wished to 
avoid the notoriety of a contest, and probably 
have nothing to lose by all the judgments that 
can be laid against them. Incidentally the 
principle has been established that in Ohio 
service against unauthorized concerns can be 
had by mailing notice to the address at which 
they purport to be doing business. All of those 
sued put in an appearance and protested against 
the legality of the service, but afterward all 
but one withdrew and let the case go by de- 
fault. The court held that the notice was suf- 
ficient and gave judgment for the milling 
company. 

The companies sued and the amounts were 
as follows: Germania Fire Insurance Company, 
226 La Salle street, Chicago, $2,928.14 and 
costs; Mercantile Fire Insurance Company, 
177 La Salle street, Chicago, $1,964 on one 
policy, and $1,000 on another; Central Insur- 
ance Company, 134 Monroe street, Chicago, 
$1,446.09; Commercial, New Albany, Ind., 
$1,000; J. J. Hoch and others composing the 
Western Consolidated Underwriters, 160-162 
Washington street, Chicago, $2,000. Cabell & 
Freiburg of Cincinnati, who have done good 
work for the reputable stock companies, par- 
ticularly in the Thomas cases, represented 
the assured in these suits. 





ELECTRICAL CONDITIONS IN CLEVELAND. 

Manager C. H. Patton of the Cleveland Bu- 
reau addresses companies as follows: 

“Your attention is invited’ to the fact that 
certain electrical contractors and architects are 
installing new electrical equipments and _ re- 
modeling former wiring, without calling same 
to our attention—most of which, being con- 
cealed work, renders it impossible to pass upon 
same and issue a certificate of approval. 
Cheap and defective wiring is thus installed, 
and we would greatly appreciate the insisting 
on your part that all risks upon which you 
may hereafter be interested (whether dwelling, 
mercantile or special hazard) and wherein 
electricity is used for light or power, have 
endorsement on policies and daily reports, to 
the effect that the equipment has been passed 
upon by this office and approved, or additional 
premium collected. We are endeavoring to 
minimize the electrical hazard in this city, at 
ro little expense, and cannot successfully do so 
unless with the co-operation of insurance com- 
panies and their representatives. As it is to 
your own interest that all electrical work be 
installed im accordance with the National 
code, we appeal to you for such assistance as 
you may feel disposed to offer. A _ strong 
letter to your local representatives, communi- 
cating your views on this subject, would, no 
doubt, serve greatly to your interest in this 
respect.” 

~+ ++ 
ANOTHER F RE AT HAM LTON. 

The companies have again been hit hard at 
Hamilton, a $165,000 fire occurring there last 
Thursday night. The large store of T. V. 
Howell & Son, 232-234 High street, was de- 
stroyed, with a loss of $150,000, and the Hol- 
rook Bros.’ store next door was damaged 
$10,000 worth. The Second National Bank 
building was damaged to the extent*of $4,- 
ooo, and Frank M. Heck, newsstand, lost $1,- 
ooo. It is not believed that the fire was of 
incendiary origin, although for a time there 
was quite a seare, as a grocery started to 
burn about the time the big fire was put out, 
atid it was feared that an incendiary gang was 


at work, Insurance men were somewhat sits 
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prised that there were no wildcats among the 





list of companies on the Howell store, as they 
ha Lee: uncovered on a number of large 
fires at Hamiiton recently. The insurance on 
the Howell stock was $129,500, on which the 
loss will probabiy be total. The companies 
and amoufits are as follows: 

Ancl $1,000 London Assur. ..$2,500 
Cinti. Und. .... 1,500 Lon. & Lan. 3,000) 
Colu i 1,500 Lumbermens ... 1,000 
Cooper 2,500 Manchester .... 1,500 
National, O. ... 1,500 Milwaukee Mech. 2,500 
Oh , 2.500 National, Conn... 2.500 
Ag 2,000 New Hampsbire. »00 
Anit » O00 N. Y. Fire. . 1,500 
Am 3.000 Niagara ....... 3,000 
Atk 2.500 North Amer. .. 1.000 
Citi 1,500 - a & Bbecse 

Com North German 

Cones nh. Ww. mee. 








Connecticut .... Phi'a. Und. .... 
Co. of Phila.... Phwnix, Conn... 
Equitable ..... Phentx. “Ne... 
a -dmae Gare ks Pennsylvania 
Fire Assn. ..... Queena ; 
Firemans Fund SS year 
Firemens, Md... Spring Carden 
Germania ...... Er 
Ger. Amer. 2 ae eee 
German. Ill. Fn, Is ve sms 
Greenwich ..... 1,500 Western, (nt. 
Hartford ...... 1,000 Western Und 
>. thes eae we 3.500 
Imperial ees, Total . £120,500 
L&L. & G.... 2,000 

++ te 


OH O APPOINTMENTS. 

The following are the recent Ohio fire 
agency appointments: 

.tna—W. E. Crayton, Lima. 

American, N. J.—Lyons & Weber, Miamisburg. 

American Central, St. Louis—Wilson, Fisher & 
Co., Steubenville. 

Brit. America—H. H. Smith & Co., Toronto. 

Continental—J. F. Greenwood. Minerva. 

Delaware—Edward Damron, Columbus. 

Farmers & Merchants—Joseph Schwartz, Fre 
mont. 

Firemens—G. F. Skeel, Cleveland. 

Franklin—John R. Mason, Fostoria: John W. 
Thatcher, Bellefontaine. 

German, Ill.—Henry M. Stowe, Cleveland. 

German, Ind.—Joseph Schwartz, Fremont. 

German Amer.—Frank Martin, St. Johns; High 
& De Roche, New Washington. 

Germania, N. Y.—Miss F. M. Stuempel, Wau- 
seon. 

Girard F. & M.—Henry M. Stowe, Cleveland. 

Greenwich—Smith & Reed, Piqua; Geo. W. 
Neare, Gibbs & Co., Cincinnati; Thos. L. Collett, 
Ironton. 

Hanover—Ernest Thompson, West 
Huston & White, De Graff. 

L. & L. & G.—W. 8S. Robertson, Akron. 

London & Lancashire—Weaver T. Barnes, Lan- 
caster. 

Manchester—Applegate & Crooks, Beverly. 

National, Pa.—Otto ’. Moeller, Zanesville; 
Joseph Schwartz, Fremont. 

North Brit. & Mere.—Josiah Keim, Louisville. 

North German, N. Y.—Henry M. Stowe, Cleve- 
land. 

Northwestern Nat.—Matthew Nelson, Lewis 
Stentz. Chas. G. Wagner and Wm. K. Briggs, Cin- 
cinnati 

Orient—Charles A. 3eard, New Lexington; 
George W. Moso, Lancaster. 

Queen—H. H. Smith & Co., Toronto: Josiah 
Keim, Louisville; J. F. Greenwood, Minerva. 

Rochester German—John Steger & Son, Bellaire. 

Travelers—Geo. E. Hinde, Cuyahoga Falis; 
Oliver J. Murray, Cincinnati: A. N. Masters, Sar- 
dinia: Jos. M. Shaner, Vinton. 


Liberty ; 


-~ + 
PARTNERSHIP I$ DISSOLVED. 

The well-known agency firm of Keeler-Bates 
Company of Padnesville will dissolve partner- 
ship on September 1. E. P. Keeler will have 
an office in the People’s Bank building. George 
A. Bates will conduct a separate office also, 
and is temporarily in the council rooms, as he 
is the mayor of the city. 

+ + 
CONDUCTS HIS OWN AGENCY. 

D. C. Lloyd of Fostoria,.who pleaded guilty 
to the charge of writing for unauthorized in- 
surance companies, for which he was fined $5, 
denies that he is doing business in the name 
of his brother, and states that he will continue 
to represent his companies in his own name. 
Mr. Lloyd claims he is being persecuted be- 
cause he represents the state mutuals and 
states that when he was president of the lo- 
cal board, demand was made that he resign 
them, which he declined to do. He has ten 
reliable companies. 

+ anal 
CONDITIONS AT FOSTORIA. 

Fostoria, as usual, is in no very enviable 
condition. Most of the agencies are either 
union or non-union, but the agents are at log- 
gerheads, with no prospect of anything better. 
There is a movement on foot to get Fostoria 











and Tiffin under a stamping system, such as 
Lorain county has. It is admitted that the po- 
sition of stamping clerk will be hard to fill, 
owing to the jealousies existing among the 
agents. Jonas M. Herschberger of Tiffin is 
spoken of as the most available man in the 
county for the position, if he would accept it. 
Fostoria has one or two new agents. It secins 
to be the policy of companies there, if they get 
out of an agency, to hunt up an outsider and 
start him in the business. The trouble, how- 
ever, does not seem to come from these small 
agencies, but from the ill-will and suspicion 
among the large ones. On the whole rates are 
advancing a little, but there is by no means a 
flat advance of 25 per cent. 
++ ++ 
NO APPROPRIATION FOR FIRE MARSHAL. 

It has been discovered that the Ohio legisla- 
ture failed to make an appropriation for the 
expenses of the fire marshal’s office during its 
recent session. The appropriation bill carried 
an item for the salary of only two of the many 
employes of this office. The marshal and his 
deputies and most of the clerks must either 
serve two years living in hopes of better times 
or a special enactment must be secured during 
the coming special session. 

nd 4 
WILD CAT TACTICS IN OHIO. 

One runs upon some alleged underground 
work in some of the northern Ohio towns. 
At Marion, an agent who is now out of busi- 
ness is charged with having represented wild- 
cats. At Upper Sandusky it is said that a risk 
that had been written at $2 was written in 
Chicago wildcats at 60 cents, and an agent, de- 
ciding to fight the devil with fire, wrote a line 
on the same property in the same kind of com- 
panies at 50 cents and offered the policies to 
the assured, telling him just what they were 
and advising him not to take them, but insist- 
ing they were just as good as the others al- 
ready on the risk. It appears to have unsettled 
the assured, but as yet he is said to be holding 
to his wildcat policies. 

banal al 
TIFFIN AND FREMONT INTERESTS. 

Tiffin and Fremont are alike in good luck, 
both having been rerated within a year and 
the struggle of raising rates being over with. 
In Tiffin, however, the agents are losers to 
some extent. The new rates are from 25 to 
100 per cent higher than the old ones. Mer 
chants, especially, are not at all pleased with 
the new rates, and the state mutuals are getting 
a large amount of business that the stock com- 
panies used to get. Agents say that this busi- 
ness, once placed in the mutuals, is lost to them 
for all time unless, as is not likely, stock rates 
should go down below the cost of mutual in- 
surance. In Fremont the mutuals do not ap- 
pear to be so active, although rates were 
raised about as much as in Tiffin. 

+ ++ 
WILL INSTALL WITH SPRINKLERS. 

The American Encaustic Tiling Company, 
the largest risk in Zanesville, is being equipped 
with sprinklers and will shortly be written in 
the mutuals or the Western Factory Associa- 
tion. As the amount of insurance carried un- 
der general form is $320,000, the loss to the 
agents will be considerable. Although a clay- 
worker, the risk is not in the same class as 
a pottery and has been considered very desir- 
able business, even at the old rate. It was 
formerly written at 85 cents, but the rate was 
boosted to $1.35, which caused the assured to 
install the sprinkler system. 

- o~ 

AUTOMOBILE INSURANCE GOES BEGGING. 

Auto insurance in Cleveland seems to be a 
thing of the past, except when the machines 
are standing still in the barn, and then the 
companies are not anxious to have them. The 
Cincinnati Underwriters did take a little of 
this business, but when a machine took fire 
and was damaged to the extent of $250 in a 
few seconds, while speeding down Euclid 














avenue the other day, the companies concluded 
they did not care for any more of the business, 
although it was written at $2.50. The paint 
ings and trimmings are so oostly and it take 
such a little heat to destroy the delicate ma 
chinery, that a fire for a few seconds will 


often damage the machine to a greater extcnt 
77 lo] 
il aol 


irs and cents than a fire for a quarter 
ot an hour in a building. For this reason the 
companies want them only when they are 
standing still and then want the condition 
right. 


OHIO AND WEST VIRGINIA NOTES. 
Mansfield is replacing a large number of old 
water mains with new ones of increased ca 
pacity in order to improve the fire protection 
and thus get lower insurance rates 


One way of getting a policy fee is that which 
has come to the surface in a western Ohio 
town. An agent wrote $500 on a mercantile 
risk at $1.10, and reported it to the company 
as at 90 cents, the difference, amounting to one 


dollar, being his policy fee 
rhe cuting of the Underwriters Physcheing 


Club of Cincinnati, which was postponed on 


account of rain, will be held next Saturday 
at Coney Island. There will be a ball gam 
between the rival factions of the “street” and 


other athletic amusements, and the usual good 
time 1s expected 


The friends of Frank Schieble of Dayton 
were pained to hear of the death of his wife 
on August 17. She was run down and killed 
by a bicycle rider as she was alighting from 
a car. Mr. Schieble is a member of the firm 
of Schieble Bros., who have one of the larg 
est agencies in Dayton. 


John Swasey, the Cincinnati agent who suf 


fered a stroke of paralysis a short time ago 
is confined to his home, but is not in any 
serious danger at present He is perfectly 
well, except that he cannot move his lower 
limbs, and transacts business by means of a 

The E. L. McClain Manufacturing Com 
pany, Greenfield, Ohio, are equipping their 
plant with an automatic sprinkling system 
The Ohio Inspection Bureau has made ar- 
rangements whereby the entire line, amounting 
to over $350,000, will be placed with stock 
companies. 

The loss on the Climax Buggy Company, 
Columbus, Ohio, has been shown to be much 
less than was anticipated last week, when it 
was thought that it would be almost total 
It is not yet known what the loss on the stock 
will amount to, but on the building it will 
only reach $438.96 on the $1,000 of insurance. 


Other Underwriters Are Substituted. 
Manager Stanley N. Cotterman of the In- 
dependent Underwriters states that the report 
that this Lloyds’ policies has been guarranteed 
by the Bankers Trust and Investment Com- 
pany, which recently failed, is untrue. This 
company merely recommended the policies 
of the Independent. It had no other connec- 
tion with the Lloyds, except that two of the 
officers of the Bankers Trust and Investment 
Company were subscribers of the Independent, 
but they were recently removed and other 
subscribers placed in their stead. Manager 
Cotterman states that the Independent is do- 
ing a fine line of business. 





A TRADEMARK 
THAT STICKS! 


Sticks to your policy Sticks to the 
memory of your customer. Our policy 
labels are guaranteed. When you place 
an order with us you are sure of satis 
faction. No disappointment at the fin 


ished product And our labels are 
brighter and better than any on the 
market 


A postal will bring you a folder of 
samples with price list 
Send for our catalog of insurance sup 
plies. 
THe WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago. 




















UNDERWRITING IN MICHIGAN 


WANT ABSOLUTION FRO? SCHEDULES 





Grand Rapids Agents Ask that the City Not Be 
Subjected to Further Increased Rates 
in Fire Insurance. 


Grand Rapids, Mich., Aug. 20.—( Special. )— 
At a special meeting of the local association 
of firg insurance agents a petition was drawn 
up and signed by all the members, addressed 
to the De- 
troit, pointing out that the new schedules af- 
fecting mercantile risks would be a hardship 
to business interests here. Secretary Winches- 
ter has forwarded the paper to Inspector 
Chapman. 

It is stated by the agents that fire losses in 
this State have been small and that Michigan 
should not be made to recompense the com- 
panies for elsewhere. Petitions from 
other localities of the State will follow. In 
this city many large establishments have re- 
duced their lines rather than pay the increased 
rates. : 


Michigan Inspection Bureau of 


1 
iosses 


LOSS ON A STEAMER. 

The steamer Conger, owned by the Port 
Huron Ferry Company, was destroyed by fire 
as she lay in dock in Black River, near Port 
this This 
burned last year while in dock at the same 
place, and was afterwards rebuilt. The insur- 
ance is as follows: North America, $2,500; 
Thuringia, $1,500; Northern, $2,500; Detroit, 
$2,000; Anchor, $1,500; Royal Exchange, $2,- 
soo. The carriage warehouse of W. Frasier 
together with a storage warehouse alongside 
were destroyed. The insurance was in the 
Niagara, German-American, Queen and North- 
ern. 


Huron, week. same steamer was 


+ el 

PEWABIC MINE LINE AGITATION. 
Considerable comment has arisen at lron 
Mountain over the report that a prominent 
foreign company offered a reduction of 15 
per cert on the property of the Pewabic Mine. 
Louis T. 
this line and claims that this offer was made 
by the foreign company in order to get the 
risk away from him. He states that he was 
forced to use extreme measures in order to 
hold the line, and was very much wrought 
up over the effort made to take the risk away 
from him. He took the matter up with his 
companies and frankly informed them if he 
saved the line he would have to give a rebate 


Sterling, in Iron Mountain, controls 


unless they would meet the reduced rate. 
The companies feclined to meet the rate. 
aa anal 


RATE WAR AT CHARLEVOIX. 

A rate war is being waged at Charlevoix, 
Mich. One of the newer agencies is paralyzing 
the business by writing anything and at al- 
most any rate. The underwriters of that vicin- 
ity are hoping that a speedy remedy will be 
found for this. 

bad Sad 


SITUATION AT FLINT. 


Since the organization of a local club at 
Flint, affairs in that city are in excellent 
shape. The situation at Flint has not been sat- 


isfactory for some time, but it is hoped that 
under existing arrangements there will be no 
further difficulty. 


-? ae 


MICHIGAN APPOINTMENTS. 


The following are the recent Michigan 
agency appointments: 
American, Pa J. T. Healy, Houghton; T. H. 


Harris, Lake Linden. 


American, N. J W. W. Triphagen, Mulliken. 


Brit. Amer.—Monroe & Hale, Traverse City 
- Cooper, Ohio—N. MecLachan, Soo; E. Minard, 
Poo. 


Delaware—O. H. Fox, Battle Creek. 

Equitable F. & M., R Hawker & 
senton Harbor 
Greenwich 
Hale, 


Harner, 


S. R. Patchel, Durand; Monroe & 


Traverse City. 
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City; W. Wallace, Bay City. 


Lond. & Lane.—Carson & Ealy, Caro. 

National, Ireland—L. E. Wood, Niles. 

Royal—D. D. Lyon, South Lyon. 

State, Eng—F. A. Ferguson, Bay City; W. 
Wallace, Bay City: B. Diggins, Cadillac; H. A. 
geaver, Cadillac; F. A. Diggins, Cadillac. 


Union, Eng.—F. A. 
Wallace, Bay City. 

Westchester—C. L. Simons, Battle Creek ; 
son & Ealy, Caro; D. B. Lyons, South Lyons. 


Ferguson, Bay City; W. 


Car 





MICHIGAN NOTES. 


W. H. D. Fox of Mt. Clemens, Mich., has 
purchased the agency of Fox & Parker. 


The Imperial Cap Company has sued the 
companies at Detroit, resulting from the col- 
lapse of its building at Jefferson avenue and 
Shelby street last winter. 

The report that Hawks & Harner of Ben- 
ton Harbor, Mich., secure the agency of the 
American of New Jersey, is not correct. They 
have a strictly union agency. 

W. A. Lewis, who has been in the insurance 
business at Evart since 1882, has retired from 
business, leaving his agency to his son, F. W. 
Lewis, who has been associated with him dur- 
ing the past few years. 


O. P. Carver, one of the leading insurance 
agents of Traverse City, has sold a half in- 
terest in his agency to his brother, Frank W. 
Carver, and the firm will hereafter be known 
as O. P. Carver & Bro. 


The Almeron Crandell Company of Jackson 
has been incorporated with $10,000 capital to 


carry on an insurance business. The main 
stockholders are Almeron Crandell, W. 
Reynolds and H. S. Reynolds. 

The firm of Burridge & French of West 


3ay City has been dissolved by the retire- 
ment of Mr. Burridge and the companies are 
making transfer to Miss C. H. French, who 
will hereafter conduct the agency. Mr. Bur- 
ridge has accepted a position in the public 
sche ols. 





LOCAL NEWS OF WISCONSIN. 











TO ORGANIZE A NON-UNION CLUB. 


It seems probable that a non-union club 
will be organized in Wisconsin. The Wis- 
consin Field Club is very anxious to have 


an associate association of other companies 
so that better co-operation will ensue in field 
work. The Indiana League and the Illinois 
Field Club have proven the success that can 
come from non-union organizations. Presi- 
dent McEnaney of the Illinois Field Club, 
special agent of the Agricultural, Secretary 
S. E. Cate of the Illinois Field Club, general 
agent of the Union of Philadelphia, and Waite 
Bliven, special agent of the American of Phila- 
delphia, have been in conference, and it is 
thought that these gentlemen will head a 
movement to organize a club. 


+ — 


WISCONSIN APPOINTMENTS. 
The following are 


agency appointments: 


the recent Wisconsin 


-Etna—George F. Wheeler, Brandon. 
British American, N. Y.—H. R. Allen. Merrill. 
British America Assur., Toronto—Erwin E. 


Williams, Beaver Dam: C. F. Petersen, Mellen 
Equitable F. & M.—James H. Harper, Fred J. 
Wildner, Robert J. Shields, West Superior. 
Fire Assn. of Phila.—Jacob O. Foxen, Amherst. 
Germania—Henry Niebuhr, La Crosse: Patrick 
H. Conley, Darlington. 
German American—aA. V. 
Greenwich—George 8S. 
Richland Center 
Hanover—Erland 


Sawyer, Darien. 
Moody, James T. Higgins, 
Engh, 


Dallas; Samuel T. 


Ritchie, New London. 

Ins. Co. of the State of I1l.—William G. Phenix. 
Elroy. 

Law Union & Crown—J. A. Smith, Eau Claire. 

Manchester Assur.—Alfred Cypreansen, Eau 
Claire: John L. Hewitt, Kenosha. 

Northwestern National—George W. Moody. 
James S. Higgins, Richland Center; P. H. Conley, 


Darlington. 
Orient—Raymond R. 
lin, Madison. 
Queen—J. W. Bovee, Plainfield 
Royal Exchange Assur Ezra 
sha 
Springfield F. & M 
W. Crandell, Antigo. 


Frazier and Fayette Dur 


Simmons, Keno 


John H. Trever and George 


State—F. O. Crary, Hudson: J. A. Smith. Eau 
Claire. 

Union Assur. Soc.—J. M. Bostwick, Port Wash- 
ington. 





STATE TOPICS OF ILLINOIS. 





LOCAL AGENTS WANT THE SCHEDULES 


Make Earnest Request that New Rates Be 
Made So that the Increase Can 
Be Defended. 


Local agents throughout Illinois ar: rv 
anxious for their towns to be rerated and 
requests are coming in thick and fast to the 


Illinois State Board, insisting that the resp 


ive towns be taken up at once. The agents 
had considerable trouble in getting the 
25 per cent advance, and in some instances it 
is impossible to obtain it. The business is 


going to outside companies or to companies 


Lh * 
nave 


that will not insist upon the advance. Some 
special agents report that they have plain 


cases where union companies have overlooked 
the flat Owing to the trouble that 
local agents have experienced in getting the 
flat advance makes them anxious to 
secure schedule rates so they can have some 
argument with the assured in demanding an 
increase. In the larger places, especially, the 
demand is urgent for schedules In 
these places the rates will be less than the 25 
per cent advance, and will be much easier to 
Where the schedule has made very 
sharp advances the agents find it a most diff- 
cult matter to convince the assured that the 
figure is just, but on the whole agents prefer 
to fight for schedule rates than the flat ad- 
vance. 


advance. 


more 


very 


secure. 


There is considerable difference of opinion 
among the special agents as to results of their 
work in the State. Some think the schedules 
are all right, while others criticize severely 
the results that are obtained from the frame 
schedule. It is apparent that the work has 
not been altogether satisfactory, but if the 
special agents are required only to make the 
surveys and the rates made at the State Board, 
it will probably be more acceptable. No 
schedule rates have been promulgated as yet, 
and those interested in the question are curious 
to see them when they are issued. 





AGENCY AGAIN BECOMES MIXED. 

It will be remembered that some time ago 
an arrangement was made at Danville, whereby 
the transferred the 
Partlow agency to Phillips, Snapp & Phillips 
and the non-union companies went to the 
Partlow agency, making it strictly non-union 
and the other a union office. Last week three 
union oompanies returned to the Partlow 
agency, they being the Traders, British-Amer- 
ica and the Western of Toronto. 


++ ++* 


union companies from 


MAKES PLAY FOR FARM BUSINESS. 

The United Underwriters is now making a 
play for farm business in Illinois only. It is 
not the intention of the management to write 
any farm business outside of this State. John 
E. France of Danville, with the 
American of New Jersey, has been chosen spe- 
cial agent of the farm department. 


formerly 


~~ + 
SEEKING TO COVER ITS PLANT. 

The Chicago Mill and Lumber Company of 
Cairo is now endeavoring to cover its plant 
with insurance. Several companies have held 
off heretofore, but the to be 
getting its plant in better condition. It has 
accepted the 80 per cent coinsurance clause, 


concern seems 


and its sprinkler equipment has been greatly 
improved. 
++ Sad 
ILLINOIS ANTI-TRUST CASES. 

As foreshadowed in this department a few 
weeks ago Attorney-General Hamlin of Illinois 
was preparing to instruct the file 
service on the fire insurance companies in the 


Belleville. These 


court to 


anti-trust suits started at 
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cuits were begun several weeks ago, but the at- 


torney-general gave instructions that summons 
we! “not to be served until he gave orders. 
This was done last week and the companies 
w now have to begin their defense. The 


matter is exciting some anxiety among the 
agents in western Illinois, and especially in 
St. Clair County. East, St. Louis agents claim 
that this county broke the slate in favor of 
Attorney-General Hamlin and hence they are 
indignant that he should have brought suit in 
that county. The companies have obtained 
Paden & Mylrea, Bates and Harding of Chi- 


cago to defend them in the suits. 





WITH THE INDIANA AGENTS. 











DISTURBANCE AT EVANSVILLE. 

Local agents at Evansville have addressed 
the companies on the position of A. M. Weil 
& Bro. of that city, stating that siyce the resig- 
nation of Inspector Rogers, and the installation 
of Inspector Goodloe of Indianapolis, the Weil 
agency has not affiliated with the local board. 
A. M. Weil of the firm is president of the 
Indiana Association of Local Agents. It 
seems that the Weil agency has fifty contracts 
with people in Evansville, in which it agrees 
to carry their lines for five years without in- 
crease in rates, unless there is an increase in 
hazard. Owing to these contracts the Weil 
agency has fought very hard against the ap- 
plication of the schedules in that city. The 
agents state that the Northwestern National is 
also out of the board and cutting rates, but 
that they are sure it will join if all the other 
agents are loyal. The agents ask the com- 
panies whether the schedule rates are to be 
abandoned to allow the Weil agency to carry 
out its contracts or shall the agents have 
the backing of the companies in their efforts 
to get the rates. Inspector Goodloe was in 
Chicago Tuesday, interviewing managers on 
the Evansville situation. 


+ + 


INDIANA AGENCY APPOIN) MENTS. 


[he following are the recent Indiana fire 
ments: 





Etna—Chas. A. 
Osker, Brownstown. 

American, Newark—E. B. James, Dana: Hall & 
Polley, Portland: M. H. MeGeath, Hartford City - 
Andrew J. Brown. Williamsport: L. P. Little. 
Covington: John D. Sink, Rose Lawn. 

American Central—John K. Rinehart. Bluffton: 
Albert C. Shilling, Russiaville: Chas. D. Davidson. 
Witting: Harlan & Saunders, Lebanon: Chas. A. 
Loesch, Cannelton. : 

American, Pa.—Frank Knapp & Son, Anderson. 

Brit. Amer.—Campbell & Wycoff, Lebanon. 

Connecticut—M. A. Haddon, Sullivan. 

Commercial Union—Benj. M. Seybold, Plymouth. 

Girard F. & M.—Richard F. Davis, Vincennes. 

German, Ill.—Chas. C. Brown, Muncie: D. L. 
Boland, Anderson; Scanlon, Bryant & Loveless, 
Clark's Hill. 

Greenwich—Campbell & Wycoff, Lebanon; Ben- 
nett, Hutchinson & Co., Evansville; Vickery-Odell 
Company, Evansville: Edwin Wade, Mt. Vernon: 
E. G. Huthsteiner. Tell City: John S. Pattie, 
Rockport ; Cadick & Craig, Grandview. 

Manchester—Chas. M. Bowers. Moore's Hill: 
Miles & Miles, Covington: Wm. D. Griffith, Craw- 
fordsville: Indiana Realty Company, Frankfort: 
Immel & Hess, Goshen; Cornelius McGroarty, In- 
dianapolis. 

Milwaukee—Anson D. Rose, Martinsville. 

National—Arthur M. Silver, Pendleton: Haw- 
kins & Haddon, Sullivan; Cullen & O'Neal, Prince- 
ton. 

New Hampshire—Ira G. Saltmarsh, Seymour. 

Norwich Union—Hawkins & Haddon, Suilivan: 
Anson D. Rose, Martinsville. 

Prussian Nat.—Wm. H. Burkley, Seymour: W. 
H. Charnley, Goshen: Luther R 
Plymouth. 

Queen 


Loesch, Cannelton; Jerry Me- 


Cressner, 


Hawkins & Haddon, Sullivan; Richard 
Powell, Converse: Wm. H. Gerberich, Wolcott: 
W. S. Richey, Bedford; E. E. Sheridan, Frank- 
fort. 

Royal Ex.—Caleb C. Pavey. Muncie. 

St Paul—Cates & Ochiltree, Connersville: 
Sharts & Hockenbeamer, Logansport; Campbell & 
Wyeoff, Lebanon. 

Security. New Haven—J. W. Newlin. Hillsboro. 

United States—D. W. Hickey. Terre Haute. 

Western Assur.—Cole & Carsius, Matthews. 

Western Und.—Ernest L. Perkins. Albany : Omer 
Scudder, Columbus: Harvey Harruff, Decatur. 

Westchester—Cullen & O'Neal, Princeton: Im- 
mel & Hess, Goshen. 





P. B. Fulghan secures the agency of the 
Traders at Richmond, Ind. 




















THE WESTERN UNDERWRITER. 


AMONG THE CASUALTY MEN. 


PROFIT MARGIN HAS BEEN REDUCED. 











Companies Writing Preferred Classes Find 
that Severe Competition and Liberality 
Must Be Dealt With. 





The great contest for preferred accident 
business and the many concessions given by 
companies have reduced the margin of profit 
iu that line until many companies are casting 
about for other classes. Companies that have 
confined themselves to preferred business see 
that the severe competition and liberality are 
becoming factors to make it non-preferred. 
These companies are, therefore, investigating 
the experience of the more hazardous classes 
with a view of catering more to them with 
contracts giving benefits commensurate with 
the hazard assumed. Companies have not 
been so free with the under-average business. 
Conservatism still plays a strong part with this 
line. 

The monthly payment disability policy will 
likely attract compaines that have momentum 
enough to write a large amount of this busi- 
ness. It will require a goodly bulk in order 
to strike an average. This policy will be a 
prominent feature of small town and country 
business, where companies seeking preferred 
classes do not freely operate, owing to the ex- 
tra hazard of the risks. 





CASUALTY APPOINTMENTS. 
Ihe following are the recent casualty ap- 
poltments: 
OHIO. 

Amer. Bonding Co. of Baltimore 
Hanley, Columbus. 

Fid. & Cas. Co.—Biddle & Cately, Delta 

New Jersey Pl. Gl.—Henry E. Rubfn, Payne. 

Phila. Cas. Co.—Edward Damron, Columbus; 
Frederick G. Withoft, Dayton. 

Standard Life & Acc.—W. J. Anderson, 
son: G. A. Repass, Bowling Green: H. P. 
Continental. 

Union Cas. & Surety Co.—John Steger & Son, 
Bellaire. 

U. S. Cas. Co.—George W. Steinman, Lancaster ; 
Samuel A. Justice, Stryker. 


MICHIGAN. 


Fid. & Cas.—B. D. Vaughn, 
London Guar. & Ace.—C. E 
New Amsterdam Cas.—W. 

J. H. Cole, Detroit. 
Standard—J. 8S. Norris, Frankford: G. B. 8 

wick, Ishpeming; R. Peters, Marquette; W 

Johnson, Vassar. 

. S. Health & Ace.—W. H. De Witt, Benton 
Harbor; A. W. Herrick, Clare; H. E. Stickles, Mt. 
Pleasant. 

. S$. Cas., N. ¥.—J. J. Gaffney, Crystal Falls. 

Union Cas. & Surety, Mo.—H. A. Day, Flint. 

Amer. Relief, Mich.—J. A. Kennedy, Alpena; W. 
Hill, Cecil Bay ; B. Wrigglesworth, East Cohoctah ; 
H. Burr, Grand Marais; R. B. Nichols, Lansing. 

Great Northern, Mich.—H. G. Tremain, Cheboy- 
gan. 


Michael J. 


Denni- 
Fluhart, 


Sellevue. 
Russell, Cadillac. 
Alexander, Detroit ; 


edge 
ic oo 


Mich. Benevolent Assn., Mich.—J. M. Lake, 
Averill. 
WISCONSIN. 
Fid. & Dep.—Charles Russell, Peter N. Whist 


nant, Crandon. . . 

Fid. & Cas.—W. A. Von Berg, Fox Lake. — 

La Crosse Mut. Aid—George H. Metcalf, Grand 
Rapids ; John G. Thomas, Barneveld. é 

Northwestern Cas.—Claude Meek, Madison. 

North Amer. Acc.—J. E. Johann, Green Bay. 

North Amer. Cas.—Clarence H. Drury, Port 
Washington. : 

Pacific Mut. Life (Ace. Dept.)—J. P. Frank, 
Oconto; C. N. Feldman, Appleton. ‘ 

Western Relief—S. E. Linderfield, Emerald; J 
K. Carey, Darlington; W. F. Schempp, Brodhead ; 
Neis M. Johnson, Shaw; Felix Wegwarth, Iron 
Mountain; Arthur Dake, Racine; Victor Bader, 
Green Bay. : 7 

Wisconsin Cas W. J. Schmitt, Marshfield. 

++ + 
BURGLARY BUSINESS IN CHICAGO. 

Burglary business in Chicago has been very 
active lately, owing to the additional lines that 
come in from persons who leave the city for 
the summer and take out burglary insurance 
on their residences. The United States Fi- 
delity and Guaranty is making a special play 
for residence burglary, and has worked up a 
fine line of business. The Fidelity and Cas- 
ualty and the United States Fidelity and 
Guaranty are the two main companies writing 
this class of business in Chicago. The Gen- 
eral Accident and the New Amsterdam Cas- 
ualty Company are also writing a fair amount 
of burglary insurance. 


Some companies 
































13 
charge a higher rate for burglary policies in 
apartment buildings, owing to the numerous 
thefts that have occurred in such structures. 
work in a flat 
building than in case of a private residence 
The general theft policy of some of the com 
panies, covering not only losses from burglars, 
but also from servants and en 


It is easier for burglars to 


iployes, is get- 
ting to be quite a popular form 

Companies are very careful in writing mer- 
cantile burglary. There is considerable moral 
hazard involved in this branch and location, 
and the character of the business and people 
connected with it have much to do with grant- 
ing the policy. 


++ > 
WRITES MORE INDUSTRIAL ACCIDENTS. 
The Union Casualty has revived its indus- 
trial accident department in Chicago, which 
it abandoned a few months ago. The com 
pany is working the business in a dffferent 
line than it formerly did and along 
which it thinks will be successful. It has 
made quite a feature, of this class of business 
in St. Lowis and New York City. It is stated 
that President Edward Cluff is very much 
in favor of industrial accident insurance 
++ ++ 
STILL TRY TO FORM A COMPACT. 
Officials of plate glass companies are still 
trying to form a compact for 
without much hope for 


a course 


Chicago, but 
success unless they 
can induce the Union Casualty to enter. Gen- 
eral Manager Cluff is now in New York and 
the officials are endeavoring to persuade him to 
join such a compact. In the meantime the 
rates are not observed in Chicago to any great 
extent. 
++ ++ 
FOLLOWING A GOOD TEACHER. 
From all indications the A£tna Life in its 
liability department will pattern pretty closely 
after the Employers Liability. Mr. Rowe who 
is in charge of the A£Ztna’s liability branch, had 
his schooling in the Employers Liability, and 
naturally will follow to a large extent its tac- 
tics. The Employers Liability is counted one 
of the most liberal writers in this country, pro- 
vided it can get adequate rates. Its buisness 
methods are clean and it is a good all round 
liability company, both in the matter of writ- 
ing and in payment of claims. The A©tna 
following pretty closely 
the Employers Liability. 


1s 
in the footsteps of 


- -- 


WANT THE LINES DIVORCED. 

It is stated that several managers of per- ™ 
sonal accident companies will head a movement 
during the coming year to have bills intro- 
duced in the various legislatures prohibiting 
life insurance companies from writing any 
other class of business. Of course, 
aimed mostly at the 


this is 
7Etna and Travelers. 
The activity of these two companies in per- 
sonal accident and health business has made 
inroads on the purely accident companies. The 
Travelers has been writing liability insug- 
ance for some time and the entrance of the 
ZEtna in that field has further stimulated op- 
position from competitors 





INSURANCE DIRECTORIES 
OF 
OHIO 
INDIANA 
ILLINOIS 
MICHIGAN. 
We are supplying thé insurance trade 
with handbooks of the above states. They 
sell at $2.00 each, except the Lllinois 


book, which, being gotten up with a flex 
ible leather cover, sells at $3.00 
THE WESTERN UNDERWRITER COMPANY, 
Cincinnati-Chicago 























UNDERWRITING IN MICHIGAN 


WANT ABSOLUTION FRO? SCHEDULES 





Grand Rapids Agents Ask that the City Not Be 
Subjected to Further Increased Rates 
in Fire Insurance. 


Grand Rapids, Mich., Aug. 20.—( Special. )— 
At a special meeting of the local association 
of fire insurance agents a petition was drawn 
up and signed by all the members, addressed 
De- 
troit, pointing out that the new schedules af- 
fecting mercantile risks would be a hardship 
Secretary Winches- 
Inspector 


to the Michigan Inspection Bureau of 


to business interests here. 
ter has forwarded the paper to 
Chapman. 

It is stated by the agents that fire losses in 
this State have been small and that Michigan 
should not be made to recompense the com- 
panies for elsewhere. Petitions from 
other localities of the State follow. In 
this city many large establishments have re- 
duced their lines rather than pay the increased 
rates. : 


1 
iOSsses 


will 





LOSS ON A STEAMER. 

the Port 
Huron Ferry Company, was destroyed by fire 
as she lay in dock in Black River, near Port 
This 


burned last year while in dock at the same 


The steamer Conger, owned by 


Huron, this week. same steamer was 
place, and was afterwards rebuilt. The insur- 
ance is as follows: North America, $2,500; 
Thuringia, $1,500; Northern, $2,500; Detroit, 
$2,000; Anchor, $1,500; Royal Exchange, $2,- 
500. 
together with a storage warehouse alongside 
were destroyed. The insurance was in the 
Niagara, German-American, Queen and North- 
ern. 


The carriage warehouse of W. Frasier 


+ a 

PEWABIC MINE LINE AGITATION. 
Considerable comment has arisen at lron 
Mountain over the report that a prominent 
foreign company offered a reduction of 15 
per cent on the property of the Pewabic Mine. 
Louis T. Sterling, in Iron Mountain, controls 
this line and claims that this offer was made 
by the foreign company in order to get the 
risk away from him. He states that he was 
forced to use extreme measures in order to 
hold the line, and was very much wrought 
up over the effort made to take the risk away 
from him. He took the matter up with his 
companies and frankly informed them if he 
saved the line he would have to give a rebate 
unless 


they would meet the reduced rate. 
The companies declined to meet the rate. 
+ a eal 


RATE WAR AT CHARLEVOIX. 

A rate war is being waged at Charlevoix, 
Mich. One of the newer agencies is paralyzing 
the business by writing anything and at al- 
most any rate. The underwriters of that vicin- 
ity are hoping that a speedy remedy will be 
found for this. 

~~ te 
SITUATION AT FLINT. 

Since the organization of a local club at 
Flint, that are in excellent 
shape. The situation at Flint has not been sat- 
isfactory for some time, but it is hoped that 
under existing arrangements there will be no 
further difficulty. 


affairs in city 


os 2s 


MICHIGAN APPOINTMENTS. 


The following are the recent Michigan 
agency appointments: 
American, Pa.—J. T. Healy, Houghton: T H. 


Harris, Lake Linden. 


American, N. J W. W. Triphagen, Mulliken. 


Brit. Amer.—Monroe & Hale, Traverse City 

Cooper, Ohio—N. McLachan, Soo; E. Minard. 
Soo 

Delaware—O. H. Fox, Battle Creek. 

Equitable F. & M., R Hawker & Harner, 


Benton Harbor 
Greenwich—S. R. 
Hale, Traverse City 


Patchel, Durand: Monroe & 
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Law Union & Crown—F. A. 


Ferguson, Bay 

City; W. Wallace, Bay City. 

Lond. & Lane.—Carson & Ealy, Caro. 

National, Ireland—L. E. Wood, Niles. 

Royal—D. D. Lyon, South Lyon. 

State, Eng—F. A, Ferguson, Bay City; W. 
Wallace, Bay City; B. Diggins, Cadillac; H. A. 
Seaver, Cadillac; F. A. Diggins, Cadillac. 


Union, Eng.—F. A. 
Wallace, Bay City. 

Westchester—C. L. 
son & Ealy, Caro; D. 


Ferguson, Bay City; W. 


Simons, Battle Creek; Car- 
B. Lyons, South Lyons. 





MICHIGAN NOTES. 


W. H. D. Fox of Mt. Clemens, Mich., has 
purchased the agency of Fox & Parker. 

The Imperial Cap Company has sued the 
companies at Detroit, resulting from the col- 
lapse of its building at Jefferson avenue and 
Shelby street last winter. 


The report that Hawks & Harner of Ben- 
ton Harbor, Mich., secure the agency of the 
American of New Jersey, is not correct. They 
have a strictly union agency. 

W. A. Lewis, who has been in the insurance 
business at Evart since 1882, has retired from 
business, leaving his agency to his son, F. W 
Lewis, who has been associated with him dur- 


ing the past few years. 
O. P. Carver, one of the leading insurance 
agents of Traverse City, has sold a half in- 


terest in his agency to his brother, Frank W. 
Carver, and the firm will hereafter be known 
as O. P. Carver & Bro. 


The Almeron Crandell Company of Jackson 
has been incorporated with $10,000 capital to 
carry on an insurance business. The main 
stockholders are Almeron Crandell, W. R. 
Reynolds and H. S. Reynolds. 


The firm of Burridge & French of West 
Bay City has been dissolved by the retire- 
ment of Mr. Burridge and the companies are 
making transfer to Miss C. H. French, who 
will hereafter conduct the agency. Mr. Bur- 
ridge has accepted a position in the public 
schools. 





LOCAL NEWS OF WISCONSIN. 











TO ORGANIZE A NON-UNION CLUB. 


It seems probable that a non-union club 
will be organized in Wisconsin. The Wis- 
consin Field Club is very anxious to have 


an associate association of other companies 
so that better co-operation will ensue in field 
work. The Indiana League and the Illinois 
Field Club have proven the s:ccess that can 
come trom non-union organizations. Presi- 
dent McEnaney of the Illinois Field Club, 
special agent of the Agricultural, Secretary 
S. E. Cate of the Illinois Field Club, general 
agent of the Union of Philadelphia, and Waite 
Bliven, special agent of the American of Phila- 
delphia, have been in conference, and it is 
thought that these gentlemen will 
movement to organize a club. 


head a 


+ ~~ 


WISCONSIN APPOINTMENTS. 

The following 
agency appointments: 

-Etna—George F. Wheeler, 

British American, N. Y.—I 

British America 


are the recent Wisconsin 


Brandon 
R. Allen, Merrill. 
Assur., Toronto—Erwin E. 
Williams, Beaver Dam; C. F. Petersen, Mellen. 
Equitable F. & M.—James H. Harper, Fred J. 
Wildner, Robert J. Shields, West Superior. 
Fire Assn. of Phila.—Jacob O. Foxen, Amherst. 
Germania—Henry Niebuhr, La Crosse: Patrick 
H. Conley, Darlington. 
German American—aA. V. 
Greenwich—George 8S. 
Richland Center 
Hanover—Erland 


Sawyer, Darien. 
Moody, James T. Higgins, 
Dallas; 


Engh, Samuel T 


Ritchie, New London. 
“ae Co. of the State of Ill William G. Phenix, 
elroy. 
Law Union & Crown—J. A. Smith, Eau Claire. 
Manchester Assur.—Alfred Cypreansen, Eau 
Claire: John L. Hewitt, Kenosha. 
Northwestern National—George Ww Moody. 
James S. Higgins, Richland Center; P. H. Conley, 


Darlington. 
Orient—Raymond R. 
lin, Madison 
Queen—J. W. Bovee, 
Royal Exchange 
sha 
Springfield F. & M 
W. Crandell, Antigo 


Frazier and Fayette Dur 


Plainfield. 


Assur Ezra Simmons, Keno 


John H. Trever and George 





State—F. 0. Crary, Hudson: J. A. Smith. Eau 
Claire. 

Union Assur. Soc.—J. M. Bostwick, Port Wash- 
ington. 





STATE TOPICS OF ILLINOIS. 


LOCAL AGENTS WANT THE SCHEDULES 





Make Earnest Request that New Rates Be 
Made So that the Increase Can 
Be Defended. 


Local agents throughout Illinois 


are ry 
anxious for their towns to be rerated and 
requests are coming in thick and fast to the 


Illinois State Board, insisting that the respx 
ive towns The agents 
have had considerable trouble in getting the 
25 per cent advance, and in some instances it 
is impossible to obtain it. The business is 
going to outside companies or to companies 
that will not insist upon the advance. Some 
special agents report that they have plain 
cases where union companies have overlooked 
the flat advance. Owing to the trouble that 
local agents have experienced in getting the 
flat advance makes them more anxious to 
secure schedule rates so they can have some 
argument with the assured in demanding an 
increase. In the larger places, especially, the 
demand is very urgent for schedules. In 
these places the rates will be less than the 25 
per cent advance, and will be much easier to 
secure. Where the schedule has made very 
sharp advances the agents find it a most diffi- 
cult matter to convince the assured that the 
figure is just, but on the whole agents prefer 
to fight for schedule rates than the flat 
vance. 

There is considerable difference of opinion 
among the special agents as to results of their 
work in the State. Some think the schedules 
are all right, while others criticize severely 
the results that are obtained from the frame 
schedule. It is apparent that the work has 
not been altogether satisfactory, but if the 
special agents are required only to make the 
surveys and the rates made at the State Board, 
it will probably be more acceptable. No 
schedule rates have been promulgated as yet, 
and those interested in the question are curious 
to see them when they are issued. 


be taken up at once. 


ad- 





AGENCY AGAIN BECOMES MIXED. 

It will be remembered that some time ago 
an arrangement was made at Danville, whereby 
the companies 
Partlow agency to Phillips, Snapp & Phillips 
and the non-union companies went to the 
Partlow agency, making it strictly non-union 
and the other a union office. Last week three 
union oompanies returned to the Partlow 
agency, they being the Traders, British-Amer- 
and the Western of Toronto. 


++ + 


union transferred from the 


ica 


MAKES PLAY FOR FARM BUSINESS. 

The United Underwriters is now making a 
play for farm business in Illinois only. It is 
not the intention of the management to write 
any farm business outside of this State. John 
E. France of Danville, formerly with the 
American of New Jersey, has been chosen spe- 
cial agent of the farm department. 

~~ ~~ 
SEEKING TO COVER ITS PLANT. 

The Chicago Mill and Lumber Company of 
Cairo is now endeavoring to cover its plant 
with insurance. Several companies have held 


off heretofore, but the concern seems to be 
getting its plant in better condition. It has 
accepted the 80 per cent coinsurance clause, 


and its sprinkler equipment has been greatly 
improved. 
+ ad 
ILLINOIS ANTI-TRUST CASES. 

As foreshadowed in this department a few 
weeks ago Attorney-General Hamlin of Illinois 
the court to file 
service on the fire insurance companies in the 
anti-trust Belleville. 


was preparing to instruct 


suits started at These 
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cuits were begun several weeks ago, but the at- 
torney-general gave instructions that summons 
were not to be served until he gave orders. 
This was done last week and the companies 
will now have to begin their defense. The 
matter is exciting some anxiety among the 
agents in western Illinois, and especially in 
St Clair County. East, St. Louis agents claim 
t this county broke the slate in favor of 
Attorney-General Hamlin and hence they are 
indignant that he should have brought suit in 
that county. The companies have obtained 
Paden & Mylrea, Bates and Harding of Chi- 
go to defend them in the suits. 


ce 





WITH THE INDIANA AGENTS. 











DISTURBANCE AT EVANSVILLE. 

Local agents at Evansville have addressed 
the companies on the position of A. M. Weil 
& Bro. of that city, stating that since the resig- 
nation of Inspector Rogers, and the installation 
of Inspector Goodloe of Indianapolis, the Weil 
agency has not affiliated with the local board. 
A. M. Weil of the firm is president of the 


Indiana Association of Local Agents. It 


seems that the Weil agency has fifty contracts 
with people in Evansville, in which it agrees 
to carry their lines for five years without in- 
crease in rates, unless there is an increase in 
hazard. Owing to these contracts the Weil 
agency has fought very hard against the ap- 
plication of the schedules in that city. The 
agents state that the Northwestern National is 
also out of the board and cutting rates, but 
that they are sure it will join if all the other 
agents are loyal. The agents ask the com- 
panies whether the schedule rates are to be 
abandoned to allow the Weil agency to carry 
out its contracts or shall the agents have 
the backing of the companies in their efforts 
to get the rates. Inspector Goodloe was in 
Chicago Tuesday, interviewing managers on 
the Evansville situation. 


+ + 
INDIANA AGENCY APPOIN) MENTS. 


The following are the recent Indiana fire 
appointments : 


-Etna—Chas. A. 
Osker, Brownstown. 

American, Newark—E. B. James, Dana: [all & 
Polley, Portland: M. H. McGeath, Hartford City : 
Andrew J. Brown, Williamsport: L. P. Little. 
Covington: John D. Sink, Rose Lawn. 

American Central—J Rinehart, Bluffton: 
Albert C. Shilling, Russi : Chas. D. Davidson, 
Witting: Harlan & Saunders, Lebanon: Chas. A. 
Loesch, Cannelton. ; 

American, Pa.—Frank Knapp & Son, Anderson. 

Brit. Amer.—Campbell & Wycoff, Lebanon. 

Connecticut—M. A. Haddon, Sullivan. 

Commercial Union—Benj. M. Seybold, Plymouth. 

Girard F. & M.—Richard F. Davis, Vincennes. 

German, Ill.—Chas. C. Brown, Muncie: D. L. 
Boland, Anderson; Scanlon, Bryant & Loveless, 
Clark's Hill. 

Greenwich—Campbell & Wycoff, Lebanon: Ben- 
nett, Hutchinson & Co.. Evansville; Vickery-Odell 
Company. Evansville: Edwin Wade, Mt. Vernon: 
E. G. Huthsteiner. Tell City: John S. Pattie, 
Rockport ; Cadick & Craig, Grandview. 

Manchester—Chas. M. Bowers. Moore's Hill; 
Miles & Miles, Covington; Wm. D. Griffith, Craw- 
fordsville: Indiana Realty Company, Frankfort: 
Imme!l & Hess, Goshen; Cornelius McGroarty, In- 
dianapolis. 

Milwaukee—Anson D. Rose, Martinsville. 

National—Arthur M. Silver, Pendleton: Haw- 
kins & Haddon, Sullivan; Cullen & O'Neal, Prince- 
ton. 

New Hampshire—Ira G. Saltmarsh, Seymour. 

Norwich Union—Hawkins & Haddon, Suilivan: 
Anson D. Rose, Martinsville. 

Prussian Nat.—Wm. H. Burkley, Seymour: W. 
H. Charnley, Goshen: Luther R. 
Plymouth. 

Queen 


Loesch, Cannelton; Jerry Me- 





" Cressner, 
Hawkins & Haddon. Sullivan; Richard 
Powell. Converse: Wm. H. Gerberich, Wolcott: 
W. S. Richey, Bedford; E. E. Sheridan, Frank- 


fort. 
Royal Ex.—Caleb C. Pavey. Muncie. 
St Paul—Cates & Ochiltree, Connersville: 


Sharts & Hockenbeamer, 
Wyeoff. Lebanon. 
Security. New Haven—J. W. Newlin. Hillsboro. 
United States—D. W. Hickey. Terre Haute. 
Western Assur.—Cole & Carsius, Matthews. 
Western Und.—Ernest L. Perkins, Albany ; Omer 
Scudder, Columbus: Harvey Harruff, Decatur. 
Westchester—Cullen & O'Neal, Princeton: Im 
mel & Hess, Goshen. 


Logansport ; Campbell & 





P. B. Fulghan secures the agency of the 
Traders at Richmond, Ind. 
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PROFIT MARGIN HAS BEEN REDUCED. 


Companies Writing Preferred Classes Find 
that Severe Competition and Liberality 
Must Be Dealt With. 





The great contest for preferred accident 
business and the many concessions given by 
companies have reduced the margin of profit 
in that line until many companies are casting 
about for other classes. Companies that have 
confined themselves to preferred business see 
that the severe competition and liberality are 
becoming factors to make it non-preferred. 
These companies are, therefore, investigating 
the experience of the more hazardous classes 
with a view of catering more to them with 
contracts giving benefits commensurate with 
the hazard assumed. Companies have not 
been so free with the under-average business. 
Conservatism still plays a strong part with this 
line. 

The monthly payment disability policy will 
likely attract compaines that have momentum 
enough to write a large amount of this busi- 
ness. It will require a goodly bulk in order 
to strike an average. This policy will be a 
prominent feature of small town and country 
business, where companies seeking preferred 
classes do not freely operate, owing to the ex- 
tra hazard of the risks. 





CASUALTY APPOINTMENTS. 

Ihe following are the recent casualty ap- 
poltiments : 

OHIO. 

Amer. Bonding Co. of Baltimore—Michael J. 
Hanley, Columbus. 

Fid. & Cas. Co.—Biddle & Cately, Delta 

New Jersey Pl. Gl.—Henry E. Rubin, Payne. 

Phila. Cas. Co.—Edward Damron, Columbus; 
Frederick G. Withoft, Dayton. 

Standard Life & Acc.—W. J. Anderson, 
son; G. A. Repass, Bowling Green; H. P. 
Continental. 

Union Cas. & Surety Co.—John Steger & Son, 
Bellaire 

", S. Cas. Co.—George W. Steinman, Lancaster ; 
Samuel A. Justice, Stryker. 


MICHIGAN. 


Fid. & Cas.—B. D. Vaughn, Bellevue. 
London Guar. & Acc.—C. E. Russell, Cadillac. 
New Amsterdam Cas.—W. Alexander, Detroit ; 
J. H. Cole, Detroit. 
Standard—J. S. Norris, Frankford; G. B. Sedge 
wick, Ishpeming; R. Peters, Marquette; W. N. 
Johnson, Vassar. 
U. S. Health & Ace.—W. H. De Witt, Benton 
Harbor; A. W. Herrick, Clare; H. E. Stickies, Mt. 
Pleasant. 
U. S. Cas., N. Y.—J. J. Gaffney, Crystal Falls. 
Union Cas. & Surety, Mo.—H. A. Day, Flint. 
Amer. Relief, Mich.—J. A. Kennedy, Alpena; W. 
Hill, Cecil Bay ; B. Wrigglesworth, East Cohoctah ; 
H. Burr, Grand Marais; R. B. Nichols, Lansing. 
Great Northern, Mich.—H. G. Tremain, Cheboy- 
gan. 
Mich. 
Averill. 


Denni 
Fluhart, 


Benevolent Assn., Mich.—J. M. Lake, 
WISCONSIN. 

Fid. & Dep. 
nant, Crandon. . 

Fid. & Cas —W. A. Von Berg, Fox Lake 

La Crosse Mut. Aid—George H. Metcalf, Grand 
Rapids ; John G. Thomas, Barneveld. ; 

Northwestern Cas.—Claude Meek, Madison. 

North Amer. Acc.—J. E. Johann, Green Bay. 

North Amer. Cas.—Clarence H. Drury, Port 
Washington. E 

Pacific Mut. Life (Ace. Dept.)—J. P. Frank, 
Oconto; C. N. Feldman, Appleton. ; 

Western Relief—S. E. Linderfield, Emerald; J 
K. Carey, Darlington; W. F. Schempp, Brodhead ; 
Neis M. Johnson, Shaw; Felix Wegwarth, Iron 
Mountain: Arthur Dake, Racine; Victor Bader, 
Green Bay. , ‘ 

Wisconsin Cas.—W. J. Schmitt, Marshfield. 


Charles Russell, Peter N. Whist- 


+t ++ 
BURGLARY BUSINESS IN CHICAGO. 

Burglary business in Chicago has been very 
active lately, owing to the additional lines that 
come in from persons who leave the city for 
the summer and take out burglary insurance 
ion their residences. The United States Fi- 
delity and Guaranty is making a special play 
for residence burglary, and has worked up a 
fine line of business. The Fidelity and Cas- 
ualty and the United States Fidelity and 
Guaranty are the two main companies writing 
this class of business in Chicago. The Gen- 
eral Accident and the New Amsterdam Cas- 
ualty Company are also writing a fair amount 
of ‘burglary insurance. 


Some companies 


| 











13 
charge a higher rate for burglary policies in 
apartment buildings, owing to the numerous 
thefts that have occurred in such structures. 
It is easier for burglars to work in a flat 
building than in case of a private residence 
The general theft policy of some of the com 
panies, covering not only losses from burglars, 


but also from servants and employes, is get- 
ting to be quite a popular form 

Companies are very careful in writing mer- 
cantile burglary. There is considerable moral 
hazard involved in this branch and location, 
and the character of the business and people 
connected with it have much to do with grant- 
ing the policy. 


++ ++ 


WRITES MORE INDUSTRIAL ACCIDENTS. 
The Union Casualty has revived its indus- 
trial accident department in Chicago, which 
it abandoned a few months ago. The com 
pany is working the business in a dffferent 
line than it formerly did and along a course 
which it thinks will be successful. It h 
made quite a feature, of this class of business 
in St. Louis and New York City. It is stated 
that President Edward Cluff is very much 
in favor of industrial accident insurance 
~~ Sana 


STILL TRY TO FORM A COMPACT. 
Officials of plate glass 


as 


companies 
trying to form a compact for 


are still 
Chicago, but 
without much hope for success unless they 
can induce the Union Casualty to enter 
eral Manager Cluff is now in New York and 
the officials are endeavoring to persuade him to 
join such a compact. In the 


t 


Gen 


meantime the 
rates are not observed in Chicago to any 


great 
extent 
++ ++ 
FOLLOWING A GOOD TEACHER. 
From all indications the A£tna Life in its 


liability department will pattern pretty closely 
after the Employers Liability. Mr. Rowe who 
is in charge of the £tna’s liability branch, had 
his schooling in the Employers Liability, and 
naturally will follow to a large extent its tac- 
tics. The Employers Liability is counted one 
of the most liberal writers in this country, pro- 
vided it can get adequate rates. Its buisness 
methods are clean and it is a good all round 
liability company, both in the matter of writ- 
ing and in payment of claims. The ‘Etna 
following pretty closely in 
the Employers Liability 


18 
the footsteps of 


WANT THE LINES DIVORCED. 

It is stated that several managers of per- ™ 
sonal accident companies will head a movement 
during the coming year to have bills intro- 
duced in the various legislatures prohibiting 
life insurance companies from writing any 
other class of business. Of 
aimed mostly at the 


course, this is 
7Etna and Travelers. 
The activity of these two companies in per- 
sonal accident and health business has made 
inroads on the purely accident companies. The 
Travelers has been writing liability insug- 
ance for some time and the entrance of the 
JEtna in that field has further stimulated op- 
position from competitors 





INSURANCE DIRECTORIES 
OF 
OHIO 
INDIANA 
ILLINOIS 
MICHIGAN. 
We are supplying thé insurance trade 
with handbooks of the above states. They 
sell at $2.00 each, except the Illinois 


book, which, being gotten up with a flex 
ible leather cover, sells at $3.00 
THE WESTERN UNDERWRITER COMPANY 
Cincinnati-Chicago 
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LIFE INSURANGE. CIRCLES. 


TO CANVASS BY SCHOOL DISTRICTS. 








Elaborate Plan Being Carried Out by the Inter- 
State Life of Cincinnati Outline 
of the Method. 
The Inter-State Life has inaugurated what 


is probably the most thorough plan of can- 


vassing Ohio for prospects that has ever been 
done by 


furnished 


undertaken The work is being 


school districts. The solicitors are 
blanks on which to enter the name, address, 
age, occupation, health, insurance already car- 
ried, kind of insurance, age when insured, 
premium rate, and the answer to the following 
questions: Would you consider a proposition 
for more insurance? Do you believe in life 
insurance? If not, why not? What kind 
would you prefer? Would you 
accept a policy if entirely satisfactory to you? 
space for the solicitor’s report 


ot a policy 


There is also 


as to the standing of the person named in the 
community, probability of his taking insurance, 
etc., and the name of a prominent physician 


of the locality. The reports for each school 
district will be bound in book form and fur- 
nished to the agent of the company in, that 
locality. 

The securing of these comprehensive reports 
is expensive, but President Turnipseed thinks 
the results will justify the expense. The com- 
pany proposes to do most of its work in the 
country, which is comparatively little worked. 
Under this system Ohio will be gone over 
“with a fine-tooth comb,” so to speak. So 
far results from this canvassing are satisfac- 
tory. In the first twenty-five days of July, 
$35,000 insurance was written in Preble county 


alone, the agents using these reports to get 
their prospects. 

The work of organization is now going on 
rapidly. The best general agency is that at 


Dayton. C. W. 
G. A. Brink, 
the North 
Mich., has been recently appointed 
agent at Cleveland. J. F. Trades, 
the Mutual Life, is to be the general agent 
at Columbus, and general agents for Toledo 
and for the State of Pennsylvania will be ap- 
pointed shortly. The 
general agents at 
ually in every 
a number of 


Brandon is the general agent. 
formerly district 
American Life at 


manager of 
Grand Rapids, 
general 


lately with 


intention is to appoint 
larger points first and event- 
county in Ohio 
salaried managers, 


Afterwards 
each having 
jurisdiction over several general agencies, will 
be added to- the organization. 


: August is turn- 
ing out to be 


the best month in the company’s 


history. 
LIFE APPOINTMENTS. 
The fcellowing are the recent life appoint- 
ments : 


OHIO. 


Connecticut-——Oliver H. Rowe, Washingto ; 
John M. Alexander, Akron me 

Equitable—Harry B. 

Fidelity Mut.—C. S. 
anagh, Warren. 

Hartford J. C. Parker, Nelsonville: 
ris, E =. Moore, Walter T. Moore. 
and R. L. Stoughton, Columbus: F. W. 
Norwalk; Joseph D. Smith, Chillicothe 

Home—Michael M. Park, Toledo. 

Manhattan—Arthur Beaver, Bashan. 

Mutual, N. Y Earl S. Petrel, Racine; Quartus 
M. Bridgeman, Syracuse: FE. L. Smith. Cedarville : 
Edgar Snyder, Washington C. H.: C. G. Fowler. 
Camden; Richard Mather, Ironton 

Mutual Benefit—Elbridge T. 
Henry FE. Hall, Cleveland: J. 
town; Hubert H. Codding, 

New York—Fredk. 
mond, Cincinnati. 

Northwestern Mut.- 
voy ; Edwin A. Strother, Delphos . 

Pacific Mut James J. Bristane, Youngstown. 

Security Mutual—John L. Boerger, Toledo. 

INDIANA. 

Samuel S. Dorman, 
Indianapolis: Wm. B 
dianapolis; Aubrey D. Porter, 
S. Hall, Indianapolis 

Home—T. E. Bradshaw, 

New York—Chas. , 
Luther Gowen, Evansville: 


Parrott, 


] Cleveland. 
French, 


Salem; F. B. Kay 


Fr ank Bur- 
: Stage 
Van Dusen, 


Early, Geneva; 
Hervy Smith, James 
Medina. 

Gansel and Charles C. Ham 


Isaac F. Alexander, Con- 


Hartford 
J. Pierce, 


Bedford ; Martin 
Atherton, In 
Indianapolis; Earl 


Thornton. 
Gibson, 
Sylvester 


Indianapolis ; 
Meek, Glen 





wood: John F. Hayes, Indianapolis; O. 
Anderson: John W. Luke, Anderson; 8 ‘ 
Weil. Evansville: J. W. Bateman, E vauavilie : Ww. 


K. Miller, 
renceburg : 


Schooley, Law 
Shelby 


Chicago, Ill.: Jos. E 
Edwin CC. Davis, Butlerville; 





S. Beshore, Indianapolis; E. V. 
ville; Clem E. Doane, Jasper. 
Northwestern Nat.—Grant 


Bishop, Evans- 


Courry, Metamora; 


R. L. Sare, Princeton. 
MICHIGAN. 
Conn. Mutual—cC. S. Butterfield, Plymouth; R. 


C. Carlton, Port Huron; G. H. Gaw. Jr., 
Home Life—F. H. Duff, Alpena; R. A. 
Cc harlotte ; F. McGee, Detroit; A. J 


Ypsilanti. 
Spafford, 
Huffman, 


lil. Life—E. J. Henderson, Grand Rapids. 

John Hancock Mut. Life—L. B. Flint, Detroit: 
W. R. Hardy, [ron Mountain. 

Mut. Ben. Life, N. J.—W. E. Sturn, Monroe. 

Mass. Mut. Life—F. N. Heath, Ann Arbor. 

National Life, Vermont—E. M. Caton, Detroit. 

Northwestern Mut E. C. Walworth, Moscow. 

N. Y. Life—L. M. Persons, Bay City; W. H. 
Kinch, Alma; W. I. Savory, Ann Arbor. 
Northwestern Life & Sav., la fe 
Detroit; T. W. Pain, Detroit; J. H. 

troit: D. A. Walsh, Detroit. 

Prudential—F. S. Henson, Port Huron; W. E. 
Falsom, Marine City: A. Munson, Shelby. 

Security Mut., N. Y.—A. H. Thompson, 

State Life, Ind.—H. Baden, Detroit. 

Sun Life, Can.—C. T. Doughtery, Kalamo; B. 
McCrea, Port Huron; P. Ryan, Port Huron; N 
Wonderlic, Port Huron. 

WISCONSIN. 

Germania—Philip Cress, Phillips. 

Home—Orin L. Stinson, Madison. 

New York—S. H. Keniston, Rhinelander; J. F. 
A. C. Wartman, C. H. Lippmann, Milwaukee ; 
James Fox, Chicago, Ill. (for Wisconsin). 

Northwestern Mut.—Charies H. MHandschin, 
Calumetville: J. J. Kircher, Milwaukee; W. A. 
Fessler, Sheboygan. 

Northwestern Nat., 
Milwaukee. 

Penn Mut Richard T. Yundt, Chippewa Falls ; 
W. L. *. Schoeverling, Milwaukee. 

Union Central—John W. Gibson, 
Stanley B. Woodruff, Janesville. 

Wisconsin—A. I Gamble, 
Madison. 


Brackett, 
Vaughan, De 





Detroit. 


Minn. Albert J Heyer, 


Washburn ; 


Anna E. Durkee, 


UNION CASUALTY AND ITS NEW PLAN. 


What May Be Expected from the St. 
Company in the Life Underwrit- 
ing Field. 


Louis 


Life men are wondering to what extent the 


Union Casualty and Surety Company of St. 


Louis will engage in the life insurance busi- 


ness now that its charter has been amended 
to permit it to write that class of business in 
plate glass. 
cident 


addition to accident, health and 
Some time ago the company issued an ac 
providing for an annuity in case ol 


Missouri department thought that 


policy 
death. The 
it could not do this under its charter, as it was 
a form of life insurance. The company then 
took steps to have its charter amended, which 
required the affirmative vote of every stock- 
holder. The consent of the stockholders was 
obtained and the Missouri department granted 
it a license. -It is stated that the company will 


probably use the life insurance feature along 
with its industrial accident business, as the two 
will go very nicely together. 

In speaking of the new departure, Secre- 


tary Atwood says: “The 
to exhibit in this new field t 
has characterized and will 
terize its work in the accident, health and plate 


company 
that init! 


pr pe ses 
tive that 





continue to charac- 
glass branches. 

The company has made a marked success in 
its accident and health lines and devised sev- 
eral good schemes to get business. It formerly 
wrote employers’ liability risks but reinsured 
that branch of its business. It will take some 
time to develop a life insurance department, 
but the company has some energetic men on its 
staff and if they start out to stimulate life in- 
surance it will be made a success. 





ITS HEADQUARTERS ARE IN HEAVEN. 


\ Dayton, Ohio, paper publishes the fol- 
lowing: 
OLDEST. 
“Rev. P. Speichler, of the Center (Ohio) 


Evangelical Church, in making a marriage re- 
turn sent Deputy Probate Judge Reichert his 
card. The reverend gentleman advertises him- 
self as an insurance agent, his card bearing 
the following legend : 


‘Fire, marine and life insurance. Whole 
premium returned. Are you insured in the 
King’s Company? It is the oldest. company 


in the world, having been in successful opera- 
tion for thousands of years. It has never 
changed management. It is the only company 
insuring against shipwrecks on the Ocean of 
Life or the River of Death. It is the only 
company insuring against loss in the great 











Judgment Day Fire. It insures a m 
more than he is worth. Its policy ney 
pires, giving to the holder thereof eter 
Cash capital, the unsearchable riches of 
nna an inheritance incorruptible, 
filed; that fadeth not away. Cash 
gold tried in fire. The president of th 


pany is Christ, King of Kings. Perso: 
ing no soul need not apply. Hom 
Heaven.’ ” 

+ + 


GREAT OFFER IS MADE. 


Life insurance men are freely comm: g 
offer made to an 


field, Ill., by one of the 


on the agent of S 
leading com; 
This agent promised to produce 
bus‘ness and for this amount he was offered 
go per cemt commission and a cash | 


a mil f 


f 
$7,500. As the agent is capable of producing 
a gocd personal business, it is likely 
will make a fine thing out of the lavis r. 
even if he rebates all the commission 

++ as 
EQUITABLE LIFE IN THE WEST, 

H. H. Hoyt, who was recently installed as 
superintendent of agents of the Equitab! f 
New York for the West, with headquarters 
Chicago, is giving his attention now to this 
field. It was found that the work was too ex- 
tensive for Superintendent of Agents Bolling 


to hook after. Mr. Bolling is, therefore, giy- 
ing his entire attention to the eastern fiei 
Mr. Hoyt made a fine record for the Equitable 
ii Wisconsin and is looked upon as a thor- 
oughly equipped field man. 
oa + 
ENCOURAGED OVER THE PROSPECTS. 

Manager D. M. Baker, of the Pacific Mu- 
tual Life at Chicago, is encouraged over the 
outlook the small policy department which 


was recently inaugurated by that company. 


The department is in immediate charge of 
a local superintendent who has 
force of men, and they are now at work 
procuring business. One of the main results 
of this small department office consists in the 
amount of regular business that it produces 
Manager Baker finds that the 1 
here and there gather together quite a little 
of regular business, and hence the depart- 
ment becomes a feeder for his general agency. 


empl ve da 


men in goir 


Canal a anal 
UNDERWRITING AND INVESTMENT GAINS. 
Economics of 


The Journal of Insurance 


Boston publishes a table giving the underwrit- 


ing and investment profits in life insurance, 


which is very interesting to life insurance 
men. The article 
profit comes from gains of interest, mvortal- 
ity and expense, while the investment gain 
comes from increased market value of invest 
ments or profits realized in the 
sale of securities. Some companies 
investment gains to go to dividend policyh 

ers, while others do not, merely giving a per- 
centage of the underwriting profits. The table 
shows that the Berkshire paid more in 
dividends than it received from both und 
writing and investment profits. The Con- 
necticut Mutual paid $186,331 more than both; 
the Union Mutual, $20,569; the United. States 
$22,834; the W ashington. $201,260. Insurance 
Economics shows from underwriting gains that 
the Mutual.Life has retained the largest pcr- 
tion of its earnings to increase surplus, while 
the Northwestern has spent the largest p: 

portion in maintaining dividends. This is in 
comparison with the Equitable, Mutual and 
New York Life. Taking up the investment 
gains it is found of the four big companies, 
the Mutual Life makes the largest gain through 
the increased values of bank and trust com- 


shows that underwriting 


change and 


os 
allow 





pany stocks. The New York Life shows 
$306,776 gain in investments. The small sum 


is stated to be due to the fact that the com- 


pany has marked off from its books several 
items of assets that are usually allowed. It is 
shown that last year the companies carried 


over $20,279,901 in surplus from underwriting 
and investment gains that was not paid out in 
dividends. Of the total gain the Equitable 
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carried over $4,746,272; the Metropolitan, $1,- 
307.810; the Mutual, $7,135,112; the New York 
Life $1,442,346; the Northwestern, $1,245,114; 
the Union Central, $678,547; the Provident 
Life and Trust, $532,356. The rest of the 
companies carried less than $500,000 over the 
surplus. The largest sum paid in dividends 
last year was by the Equitable, $3.756,340. 
The Northwestern comes next with $3.611.275 ; 
the New York paid $3,423,906; the Mutual paid 
$2,318,028; the Connecticut Mutual paid $1,- 
408,528; the 7Etna paid $940,410; the Provident 
Life and Trust, $739,022; the Massachusetts 
Mutual, $781,145; the Penn Mutual, $638.795; 
the Prudential, $610,252; the Metropolitan, 
$558,875; the New England, $500,662. All the 
rest of the companies paid less than $500,000 in 
dividends. The total amount paid in dividends 
by the companies last year was $23,640,460. 
The dividends earned were $35,420,039. 
+ ++ 
ASSETS WILL BE DISTRIBUTED. 

Wade Cushing, referee in the case of the 
defunct Cincinnati Life Association, has made 
his report and the assets will now be distrib- 
uted. The total death claims that participate 
in the distribution amount to $38,550.44, while 
the assets available amount to only $3,854.05, 
a minute fraction under ro per cent. The cost 
of winding up the concern was $1,595.05. 
Thirty-two estates are interested, each shar- 
ing according to the amount of the claim and 
not by priority. The referee held that as the 
assets were accumulated as the result of an 
assessment for any specific claim, but con- 
sisted chiefly of the deposit in the hands of the 
insurance commissioner, they therefore be- 
longed to all the creditors and not to those 
whose claims were first due. He also held 
that they are creditors of the association and 
not of the policyholders, so that an assessment 
cannot be levied. Only claims arising prior 
to the assignment, February 19, 1900, are given 
any share in the assets. 

++ ~~ 
WILL BE NICELY ENTERTAINED. 

The entertainment committee of the Cincin- 
nati Life Underwriters Association is busily 
at work preparing for the convention of the 
National association next October, and the 
reputation of the Queen City for hospitality 
will be maintained. The plans are not far 
advanced as yet, but it is probable that one 
day will be set aside as “Union Central Day,” 
when the visiting underwriters will be the 
guests of the Union Central Life Insurance 
Company. Plans for other days are being 
discussed, and it is evident that the delegates 
will be kept busy during their stay in the city. 

+ aad 
SPECIALIZING ON STOCK RATES. 

The National Life, U. S. A., is now special- 
izing very largely on its fifteen-payment life 
non-participating policy. It has gotten out 
some effective literature to put in the hands of 
agents. They use it in competition with the 
twenty-payment life participating of other com- 
panies. The National believes that there is a 
great field for stock rate insurance if it is 
worked as it should be. 

~~ Saad 
INSURANCE FRAUD AT CLEVELAND. 

An insurance fraud that is none too rare 
was uncovered at Cleveland last week, when 
John M. Schwarz, an agent of the Canada 
Life, was arrested on a charge of embezzle- 
ment preferred by Rosa Hurajt, whose mother 
he had attempted to insure in different com- 
panies. The fraud was discovered by a rep- 
resentative of the Fidelity Mutual Life, who 
was making an inspection on a policy issued 
to Mrs. Kvasnak, mother of Mrs. Hurajt. It 
appears that Schwarz attempted to place the 
policy in his own company and then in the 
Mutual Life of Kentucky, but the application 
was turned down by both. He then tried the 
Atna, it is alleged, and had the daughter ex- 
amined instead of the mother, but that eam 
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pany refused to issue a policy because she was 
a little over weight. Schwarz has been paid 
the premium of $170 when the application was 
first made, so he made another attempt to get 
a policy, and this time, so it is said, he had 
his sister-in-law examined, and on the physi- 
cian’s report the Fidelity Mutual issued the 
policy. Schwarz, however, failed to turn over 
the company’s share of the premium, and an 
investigation revealed the swindle. Mrs. 
Hurajt surrendered the policy when she 
learned that it had been secured by fraud, and 
then demanded her money back from Schwarz. 
He failed to return it, and on the advice of the 
company she had him arrested for embezzle- 
ment. 





POINTS IN MINNESOTA MUTUAL CASE. 


Splendid Decision for Companies that Have 
Changed from an Assessment to a 
Legal Reserve Basis. 


The result of the case of the Minnesota 
Mutual Life in its favor is creating more 
than ordinary attention, owing to the fact 
that the policyholders who are disgruntled 
when a company changes from an assessment 
or stipulated premium into a legal reserve 
company usually begin proceedings against it, 
alleging that it is insolvent and mismanaged, 
and ask for a receiver. Such action has be- 
come very frequent and tends to impair the 
credit of an institution that is honestly en- 
deavoring to right itself and get established 
on a profitable basis. The usual mode of pro- 
cedure is. to claim that the company violated 
its old assessment contracts in going on a 
legal reserve basis. The court in the Min- 
nesota Mutual case held that this allegation 
is not true, as members have the power at 
any time to amend its method of doing busi- 
ness. The court contended that the Minne- 
sota Mutual, when the company was the 
Bankers Life of St. Paul, saw that it would 
be impossible to continue business on the old 
plan and not ultimately fail. The judge, in 
passing on the case,, stated that a member had 
no right to insist that the association should 
continue its business upon a basis which 
would in all probability result in bankruptcy. 
He averred that the assessments levied had 
never been unreasonable, and that no con- 
tract in any wav has been impaired. 

In criticising the action of policyholders in 
bringing suit the court held that it ought not 
to be open to every disgruntled member to 
file a bill charging an association of this char- 
acter with fraud and insolvency and asking 
for the appointment of a receiver. It was 
stated that this was a gross wrong to the 
credit of the association and to those members 
who are interested in its promotion. Atten- 
tion was called to the fact that in the older 
commonwealths there were laws forbidding 
that any such action should be brought by a 
private individual. Every private person hav- 
ing a grievance of this character in these 
states is compelled to submit his case to an 
officer who, by experience and special study, 
can judge of its substantial merits, having 
before him a full knowledge of the affairs 
of the association. The court argued that in 
no other way can the credit of such enter- 
prises be protected from more damaging as- 
saults. 

In case of the Minnesota Mutual it was 
stated that the men behnid the proceedings 
had merely selfish motives in either getting 
fees as receiver or in being bought off. 

“A strenuous contact—active, faithful, help- 
ful, always on guard—Life Insurance.” 





“Some other way, some other time, some 
other nlan—those familiar old excuses. Thev 
keep thousands of dollars that might material- 
ize in the way of Life Insurance from fami- 
lies to whom the loss is noticeable. Prompt 
action would have corrected many such errors. 
There ja a moral here, not for you, let it be 


hoped, but far altogether too large # class," 





LIFE NOTES. 

E. M. Plunkett of Ovid, Mich., has taken the 
agency of the Massachusetts Mutual 

W. A. White of Fife Lake. Mich., has been 
made district manager of the Illinois Life. 

J. B. Thorsen of the Prudential at Chicago 
has just placed $50,000 on the life of Hon. 
A. J. Lindemann of Milwaukee, it being a 
whole life 5 per cent gold bond. 

Since J. H. Topping became manager of 
the Provident Savings Life at Cincinnati about 
March 1, the agency has settled for about 
half a million dollars of new business, with 

The National Life and Trust Company of 
Des Moines has just entered Kentucky and 
Tennessee, which will be under the manage- 
ment of F. G. Hoagland, who will have his 
headquarters at Louisville. Mr. “Hoagland 
formerly had charge of the company’s business 
in Missouri. 

A common drawback to the assessment form 
of life insurance is shown in the shortage of 
Walter Pickins, for fourteen. years grand 
recorder of the A. O. U. W. A report of the 
acting grand recorder, just made public at 
Toledo, shows that his shortage, which 
amounts to $8,000, extends over a period of 
fourteen years, during which time his books 
were audited monthly. 

Dr. E. C. Skinner, general manager for the 
Washington Life at Cincinnati, secured first 
rank over all this company’s agencies in the 
United States, in both the months of June and 
July, in new business. This agency ranked 
first iri amount of insurance written, amount of 
premiums and number of policies issued, 
approximating $300,000, with premiums of 
$15,000. The first seven months of 1902 show 
an increase over last vear in new business of 
$400,000, and in paid-for business of $285,000. 

Michigan agents of the Fidelity Mutual Life 
held a convention in Detroit on the sth and 
6th, President Fouse, Agency Manager Talbot 
and Dr. King, chief of the medical department, 
being present. One of the most enjoyable fea- 
tures was a banquet at the Fellowcraft Club 
on the evening of the sth, attended by about 
seventy-five persons, at which Frederick S. 
Burgess, general manager for Michigan, pre- 
sided. At the close of the convention Mr. 
Burgess was presented with a gold-headed 
cane. 

A Cincinnati life insurance man. who is 
familiar with the circumstances under which 
H. T. Head recently wrote $300,000 of part- 
nership insurance at Shelbyville, Ind., says that 
he did it by driving for one form of policy 
and never letting up on the one line. The 
competition was very keen, as might be ex- 
pected. When the prospects asked most of 
the agents the cost of different kinds of poli- 
cies, they gave the desired information and 
immediately began to explain those policies. 
Mr. Head also gave the information asked 
for. but always followed it un with “but thé 
nolicv ydu want is a whole life policy,” and 
he closed the business. ; 





Wenppett.—It now transpires that the $2.50 
that was oversubscribed for the Hitchcock 
wedding present to which Chicago newspaper 
men contributed, has been confiscated bv T. 
Rhinocerous Weddell of the Insurance Post, 
in order that he may start a Llovds. Mr. 
Weddell claims to have turned the money 
over to a-member of the Hitchcock Manu- 
facturine Company, but a careful investigation 
shows that he was seen with the two-fiftv in 
the back-townshins of Michigan. Mr. Wed- 
dell has been ambitious to manage a Llovds. as 
he alleges Best’s Tnsurance Report will give 
him a clean bill of health. In undertaking to 
besmirch the fair reputation of his confreres 
who refused to join his nefarious scheme, 
it was his idea to force them to contribute to 
his “reserve fund.” When he found that 
they would not be bulldozed, he started a 
cacophorous howl that the monev had heen 
filched from him. Inasmuch as his Llovds., 
known as the Underwriters at Refusal to 
Pay Losses. startes with $2.50 in the exnense 
fund, Mr. Weddell incrimivates himself. As 
one of his subscribers is Mr. Dealev of the 
Arcus the surety who onaranteed the pay- 
ment of the $2.50 to the Hitcheock Manufac- 
turine Comnanv, Mr. Weddell’s hieh-handed 
conspiracy is at once recognized. He is now 
trvine to eet the Hitecheack nunchboew! to 
eut un as the assets of his Tiovds. Unless 
he Aaea this the Trauranes Post refuseg to 


take hig “ad,” 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


“fe “< “e Educational and Semi-Technical Features Discussed. < < %& 
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mission. On renewal business from 20 to 30 he Northwestern Life and s ws 2. ihe fat rg nt esul 
per cent only is allowed in notes five year notes on two forms of policy and | ! a ee s #2 
The Germania allows no premium notes none on renewals. The « xpense loading goes “What 1 ee a ree 1. 4 
=. nat may be can be; wh Ww be n 
whatever and pays to stockholders an amount | to stockholders. be. Perhaps a man mav und \. to d 
. ve " . on » ) aps < n maj indertake 0daow 
not exceeding 5 per cent of its capital stock, rhe Pacific Mutual takes no notes on first- | out Life Insurance, but the time of its usef 
rhe Home pays excess surrender values on |' year business, and bases notes on renewals |) ness never fails to come.” 
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Some Figures from the Connecticut Report Showing Various Items. 


HOW BUSINESS TERMINATED-—SHOWN BY PERCENTAGES OF AMOUNTS 10 TOTAL 








AMOUNT OF TERMINATIONS 








Business in Business 
COMPANY Force De« Force Dee 
31, 1891 31,1901 


sions on New Bu 


ness 
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Etna..... ‘ $124.907,218 $198 





4 
Equitable, New York ad 804.894,557 1,.147.579.94: : 7.6¢ 7 ) 
Fidelity ake 59.76 } = 7.66 


4 418.6 4 71 3.08 13 ; 3 dS. Af $4.55 13.61 > 62.14 
Berkshire ‘ 30 799,134 55,.319.538¢ 5S. 71 1 1s 1.83 19 ~ OO 40,86 37.14 78.00 
Connecticut Genera 9,333,410 18,064,059 42.90 10.15 3.55 1.41 15.11 1.18 22.95 10.7¢ 84.8 
Connecticut Mutual 155,048,055 162,867.1 7 51.7 ) 6.9 7.5 18.92 ( $3.03 
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9. 7E 6.30 ».52 8.82 ‘ 1.89 1.63 1.18 
Germania *61,.799.110 85,392,994 62.14 19.74 11.92 1.0 39 72 13 19.42 409 67.28 
Hartford (Ord ) oe 83.783,189 16,114,930 9.3 1.60 1.60 13.5 8 > 8 40 

Home 32 77 7,57 I l O6 19.03 60.88 16.71 3.33 80.9 

John Hancock (Ord.) 9.17 ol 45 10.63 74 3.92 l 71 89.37 
Manhattan “~ 59,077 628 61,672,509 58.41 1.13 3.11 ae) 4.59 95. 24 13.24 oo 75 % 
Massachusetts Mutual “p ‘ 69,527.665 143,277,003 DO. Det 19.78 3.24 42 23.44 40.09 25.33 11.14 e 
Metropolitan (Ord 70 03 39 O5 77 70 12.59 4.6 4.‘ &é 
Mutual Benefit 288.488.9011 $3.05 2 Oo 63 13.39 42.02 19.34 38.64 57.98 % 
Mutual .. 1.241.688.4380 75.94 14.78 ».72 0) 5.40 62.20 8.24 4.16 74.60 - 
National, Vermont 105,661,705 60.45 12.44 1.47 ”.03 15.94 19.40 s1.1¢ 3.50 84.06 &é 
New England Mutua 125,355,971 $9.35 23.50 4.25 0 8.25 29.52 24.22 18.01 71.75 is 
New York. 1,365,369,299 55. 14.88 2.80 47.93 66.61 11.77 14.89 73 33.39 & 
Northwestern 174.705.000 42.94 21.67 6.67 6.72 35.0 37.99 19.44 1 64.94 % 
Penn Mutua 34.903 286 53.6 15 04 4.09 4.44 3 57 13.68 17.02 73 76.43 % 
Phoenix Mutua 64,434,784 13 13.00 1.82 1.7 16.58 3.71 17.06 12.65 83.42 - 
Provident L. and T 138 927.579 $1.12 14.1 14.80 O4 8 OF 413.02 19.31 8.71 71.04 b 
Provident Savings 87.990 505 0.0 3.68 Ol 4 73.1 >. OF > RD 18.03 4.84 & 
Prudential («rd too OD » 1O7 71.60 16.84 9.99 90.73 > 
State Mutua 39.175,925 85,476,139 1.01 16.34 4.82 v2 21.18 35.72 4 ) 15.16 78.82 & 
Travelers (Life) er 61.809 064 114.691.241 47.80 16. 4.10 8.14 mm 1 35.91 13.14 3.14 71.49 \% 
Union Central...... 57.256,171 159,231 366 $6.31 8.34 3.40 .63 14.39 62.79 0 13.62 85.61 ° 
Union Mutua 80.649.490 52,020,691 61.61 11.03 1.9 12.238 5.2 52. 7¢ l 14.28 74.75 oe 
United States $1,164,116 400.125. 52 65.71 11.44 ». 20 17.87 31.51 4.75 3.97 68.49 ¢ 
Washington DO 586.622 56.847.961 56.80 8.29 03 a9 14.11 76.31 38 85.69 
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* Includes Industrial Business 
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I INSURANCE AGENTS 
AND THEIR SUMMER WORK 


Special agents of life companies often spec- 
ulate upon the question whether as much life in- 
surance could really be written during the sum- 
or whether 


mer months as any other season, 


such that the same results can 
not be obtained. The agent has as much hu- 
man anyone else and unless he is 
absolutely forced to do it will not put forth 
the same effort durine the summer 
other times. Notwithstanding the 
enthusiastic bulletins from the home office and 
the hot weather tonics that are prescribed, the 
hardworking that the home 
office executives do not spend so much of 
their time during the summer at the office. 
He appreciates the fact that they are away 
on vacations or whiling away several hours in 
recreation. He also knows the general agent 
as a usual rule shows a cessation in his efforts 
during the hot months. In his own mind he 
figures out that he will redouble his efforts 
and energies in the fall and winter and that 
he needs rest during the summer. His ambi- 
tion is allowed to cool and he believes that it is 
not necessary to work with the same vigor that 
he does at other times during the year. It is 
this human element in the nautre of all agents 
that makes it hard to write business during 
summer and keep up a respectable showing. 
Managers at home offices have devised various 
schemes for running the machinery at its 
greatest capacity during the summer season, 
but the success has never been great. Agents 
who are pushed to the limit during the fall 
and winter are not in a mood to be continually 
prodded during summer weather and hence 
they rebel. 


conditions are 
nature as 


season as 


does at 


solicitor knows 


ss 2 
SOME PERMANENT FORM OF 
INVESTMENT ALWAYS NEEDED. 





As is well known but few investments pay. 
Men enter all sorts of schemes, expect to win 
at various enterprises, but ultimately fail. 
There are myriads of propositions offered for 
quick and certain returns, but somehow about 
ninety-nine out of every hundred do not ma- 
terialize. Men of means usually invest a cer- 
tain sum in enterprises of which they are 
sure, and endowment insurance is about the 
most certain form of investment and pro- 
tection. Insurance agents will do well to urge 
men to differentiate between certain and specu- 
lative investments. For one’s own safeguard 
and the interest of business and family, a por- 
tion of one’s means should find lodgment in a 
permanent, certaim investment. The Union 
Mutual Life says in this regard: 

Early in life about every person expects to 
make a fortune, has ambitions of great things 
to be accomplished, visions of gorgeous castles 
in the air. But as the years pass along, am- 
bition becomes contented with a less preten- 
tious goal and dreams vanish in the noonday 
of stern realities. a 

“Wage-earning men too frequently settle 
into routine methods of work and thought, sat- 
isfied by doing no more than just what is ex- 
pected of them, with a growing conviction that 
their progress in business must be within nar- 
row limitations. But this is not wholly true. 
Skilful workmen are always in demand. faith- 
ful laborers need never be idle; and if discour- 
agement ever finds lodgment in the brain, dis- 
appointment over the failure to accumulate a 
safety fund for future emergencies, the onpor- 
tunities which Life Insurance offers for finan- 
cial advancement should be investigated. 

“Many plans not only furnish protection in 
event of death. but combine with this funda- 
mental principle an effective investment fea- 
ture, capable of producing profits if the person 
insured outlives an agreed period of years. 
These are called Endowments, meaning, per- 
haps, in one sense at least, that their owner has 
the opportunity of endowing himself with a 
goodly sum of ready cash, payable at a stated 





date. No better method exists of saving 
money and of progressing financially. 

“Another advantage of the utmost conse- 
quence is true of this plan. Schemes of in- 
vestment must, necessarily, include an ele- 
ment of possible loss, the risk of parting with 
the money that was intended to bring large 
profits. In endowment life insurance the 
“chance” feature is eliminated. The possi- 
bility of financial loss does not exist, while 
the probability of a satisfactory profit is in 
evidence. No other investment affords such 
certainty of full payment. Shrinkages do nat 
occur in endowment guarantees. 

“Insurance as an investment is not fully. ap- 
preciated. Without a cent of dividend it 
would be advantageous to have. Many an in- 
vestment shows loss instead of profit through 
a period of twenty years. Endowment insur- 
ance may be depended upon to produce an in- 
crease over the face value of the policy, and 
this, together with the knowledge that insur- 
ance protection is an ever-absent factor in the 
ownership, makes it a superior possession.” 


2 S& & 
TALKS WITH ACTIVE AGENTS 
ON PRACTICAL SOLICITING. 


A representative of THe WesterN UNDER- 
WRITER was recently accorded an interview 
with an agent who for more than a quarter of 
a century has been writing a big business for 
one company, but whose name and where- 
abouts are, at his request, not given. Some 
of the most important points to which he at- 
tributes his success in soliciting are given in 
the following extracts from his remarks: 

“T preach the value of life insurance. In 
my experience I have sold insurance to a 
number of men who at the time were worth 
several hundred thousand dollars, but who 
before their deaths had not a cent left in the 
world except their policies. I have sold it to 
others who were saved from business ruin 
by the loans they were able to get on their 
policies. Some years ago I approached a 
friend and asked him to state a time when I 
could talk to him about insurance at his home. 
He answered: ‘T shall be glad to see you any 
time, but I don’t want insurance and I wish 
you wouldn’t bother me about it. Insurance 
agents have talked to me until I am tired.’ 








you any way.’ He consented. I took his 
and returned to my office and made out a 
sample fifteen-year endowment policy for 


aoe 
4 


ooo. That night I call gd a at his home nd 
showed it to him. ‘Now,’ said I, ‘you can- 
not tell me that it is going to cause you any 
inconvenience to buy that policy. You wif] 
have to deny yourself and family no luxury 


and the policy may in time prove the most 
valuable property you have in the wo rid.” Ty 
about twenty minutes I had his application 
Several years later the panic of 1893 

the country. I was at the club with him 
day when life insurance loans were men- 
tioned. Said he: ‘I don’t suppose you would 
lend me anything on that policy of min 











‘Twenty-five thousand dollars,’ I answered. 
As we le ft he said: ‘You didn’t mean that, 
did you?’ ‘TI certainly did,’ said I. He went 
to a deposit box, got his policy, and in six 


days I gave him a draft for $25,000. Tt 


was 

his business salvation. In four months he was 
on his feet again and paid the loan back 

“IT have one man on whom I have writ- 

ten five policies aggregating $80,000. I have 


written this from time to time and I have all 


his life ins surance business. The reason he 
gives it all to me is because I have always told 
him the truth. I remember an agent who 


wrote a phenomenal business for about ten or 
twelve years, and did most of it on mis- 
representations. Then he had lost his ability 
to write anybody. He and his methods had 
become known 

“T try to use tact in approaching men. T 
never solicit in the morning. When a man 
has his mail lying on his desk he is too 
busy to give me time. If I call on a man and 
find him husy, I leave and call again. Some- 
times I call twenty times hefore I get a chance 
Much of my business has been written at 
men’s houses after dinner in the evening, when 
we talked and smoked together. 

“Tn first interviews T frequently do no more 
than find out the man’s age. Then T make a 
sample policy of the kind and for the amount 
IT think he ought to carry and take it to him, 
and pound on the one subject of the value 
of it and what it is likely to do for him or 
his family.” 

This agent has the advantage 
men do not possess. of being 
gentleman. He is not a “iollier.” nor what 
would be called a “smooth” man. but im- 
nresses ore with his sincerity and earnestness. 
He has the tact to chonse the right time to 
strike and then he strikes auick and hard. 
He does not waste time on side issues nor be- 


that manv 
a polished 








Life Insurance Experience.in Michigan. 


annual report shows the experience of life 























Policies in Force at 
End of Year. 








- Premiums. | Lo:ses Paid. 
ames. Amount. 
anaes $1, 690,577 ® | $ 405,419.58 
; $ 59,498,951.00 | 1.824.975.30 432,190.00 
| 69,641,984.00 1,966,492 





| 61,548,167.00 
54,165,414.00 


1,844,2 
1,730,357.2% 





563, 622.55 


25,291 | 
































53,460,667.00 1, poms a 7.28 663,729 07 
23.514 48, 274,551.00 ‘ 435 5.06 608,269.43 
20,852 | 42,107,982.00 ‘340. a8. 14 469,326.34 
20.093 39,674.556.00 088 217.38 | 472,847.37 
20,022 |  38,650,797.00 | 1,008,964.60 536,864.23 
20,358 39, 441,212.41 1,052,765. 22 426,788.63 
21,782 782,277.00 1,218.830.76 635,987.79 
24,096 78,664.53 2 672,492.3 
26,206 2. 863,856.18 ¢ 664,831.56 
27,130 ,706,016.77 1,787,763.06 800,991.79 
27,988 56.910,204.44 1,785,238.03 893.455 48 
30,946 63,768,216.16 2,033,760.08 657,624.83 
33. 122 69, 254,462.43 2,20°,040.93 823,817.92 
99 74,991 837.58 2,450,530.76 809,935.34 
37, 734 84, 185,682.38 | 2,912,788.66 784,800.83 
40,705 3,124,508. 12 940.647.13 
*79,732 *3 503,490.63 *1,174,246.45 
*101,380 7 *3 932,365.56 *1,471.385 76 
49,889 114, 271, "645. 83 *4,094,313.28 *1 200,787.60 
51,044 116,276,365.21  *4,296,070.44 *1 303,884.33 
52,625 90 | *4,356,715.47 *] 533,859.49 
54,927 A f 4,044,720.46 1,489,719.97 
59,741 12: 5 ‘918, 326,15 4,483,391.75 1,820,599.33 
66.042 134,019,731. 00 | 4,626, 530. 00 1,710,059.42 
74,764 15.77 2,086, 107.93 
83,213 74,151.33 2,153, 118.33 
95,054 175.6724 423.31 2,452,510.28 








‘Well, let me tell you what I’ve got to offer 
The following table from the Michigan 
companies from 1870 to 1902: 
No. of | New Policies Issued. 
Year Com- 
panies. 
Number Amount. 
66 10.172 | 8:8. 3.421, 1,550.00. 
56 339,265.00 
45 ‘S 

44 7,075 
37 5,485 10,786, 048. 00 
35 4,685 8,647,459.00 
33 3,793 6,906,513.00 
27 | 3,206 5,624,971.00 
28 2,624 4,251,794.00 
28 2,657 4,208,078.00 
27 2,901 5,597,754.35 
26 3.542 7, 725,613.00 
26 4,478 8,983,791.12 
28 4,843 10,641,252.31 
»9 4,325 9,031,411.26 
29 4,219 8,997,452.25 
29 5,683 11.867,555.91 
30 5,970 12,566,689.95 
30 6.634 14,305,236.47 
32 6,822 19,693, 400.25 
34 7,224 262.28 
34 #20,837 995.04 
37 *54.040 3,967.42 
37 10,538 508.89 
39 9.528 21,072.951.90 

40 8.368 
41 9,178 i 32 
39 11,926 20,637 421.24 
38 14.454 23,497,880.00 
40 17,341 26,035,541.71 
41 19,613 29.043,499.99 
ss | 46 | 24,3382 | 37,115,133.33 

*Including pasneteias business, which js not separately reported, 
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fuddles his prospects with actuarial discus- 

sions. He hammers on the one point of the 

value of insurance and gets his business by 

driving conviction on that point home. 
SS SF 


PRACTICE OF FREMIUM NOTES 
AND POLICY LOANS DISCUSSED. 





There are but few companies now that take 
premium notes, especially the first year. The 
companies in general have loan values, but the 
premium note feature has been largely aban- 
doned. Some companies, like the Phoenix Mu- 
tual, New England Mutual, Penn Mutual, Mu- 
tual Benefit, Union Central and Provident Life 
and Trust, will loan to some extent, but the 
practice is not as prevalent by any means as 
formerly. 

The AEtna has $417,911 in liens and notes of 
which $5,530 is for first-year premiums. The 
Connecticut General has $44,851 in premium 
notes. The Connecticut Mutual has $697,033, 
the Hartford, $3,705; Phoenix Mutual, $278,- 
The Travelers has no premium notes 
nor has the Equitable of New York. The 
Berkshire schedules $79,445. The Fidelity Mu- 
tual has $133,251, of which $42,038 is for 
first-year premiums. The Germania takes no 
notes. The Home allows 25 per cent of,.its 
renewal premiums to become a lien and hence 
has $501,344 such, and has $1,333 first-year 
notes. The John Hancock has $115,614 in 
notes; the Manhattan, $388,511, of which $10,- 
096 is for first-year premiums. The Massa- 
chusetts Mutual has $715,163, the Metropolitan 
$653,167. The Mutual Benefit has been one of 
the leading premium note companies. It has 
$4,693,003 in notes, of which $35,544 is for 
first-year premiums. The Mutual Life has 
no premium notes. The National of Vermont 
has $786,876, the New England Mutual, $240,- 
977. The New York Life takes no notes, but 
has $2,364,868 in liens on sub-standard busi- 
ness. The Northwestern Mutual has $297,439 
in premium notes. The Penn Mutual is one of 
the leading companies that take notes. It has 
$1,100,842, of which $12,750 is first year. The 
Provident Life and Trust has $10,942, the 
Provident Savings, $169,795, of which $4,015 
is first year; the Prudential, $105,540; the 
State Mutual, $144 039. The Union Central is 
one of the “note” companies, it having $1,135,- 
326, of which $226,937 is first year. The 
Union Mutual has $172,393, including $55,- 
516 short-time notes taken in settlement of 
premiums in force. The United States Life 
has $148,347, of which $14,558 is for first-year 
premiums. , The Washington carries no pre- 
mium notes. 


002. 


bh 
Miles Menander Dawson, in his instructive 
> -¢ a = 
book, “Elements of Life Insurance,’ dis- 


cusses the subject of loans. He shows that be- 
fore surrenders were given the premium note 
plan was customary, ranging from 33% to 50 
per cent of each premium. These notes bore 
interest payable with the premium. Dividends 
were apportioned and applied on the principal 
or were used to pay interest and reduce the 
principal. In some cases dividends were 
large enough to reduce the cash part of 
the premium. It was the purpose of the man- 
agement to have these notes wiped out by 
dividends. For a time this was done, that is 
in case of a few companies, but the note plan 
bred much misrepresentation. It was found 
that dividends would not offset the notes and 
hence the indebtedness was deducted from the 
face of the policy and interest was being paid 
in addition to the cash part of the premium. 
This led to general unpopularity of such con- 
tracts. Although premium notes made the 
signer personally liable, seldom did a company 
attempt to collect if a policy lapsed. They 
were considered canceled then, being secured 
by the reserve which was forfeited. 

Mr. Dawson states that this phase of the 
loan note system was severely criticized by 
Elizur Wright when he was insurance com- 
missioner. 

Some companies refused to allow cash sur- 





renders and yet followed the loan system. 
These notes were canceled when the policy 
lapsed. The assured really had the benefit 
of the money and frequently the notes were 
more than is ordinarily allowed in cash sur- 
renders. Frequently the loans were in ex- 
cess of the reserve. 


Mr. Dawson avows that the giving of policy 
loans is about the same as granting of sur- 


renders, with the important difference that 
loans are usually procurred to keep a policy 
in force. It is generally the case that a good 


proportion of the policies on which are loans 
will renew. 

Actuary Dawson also calls attention to the 
fact that in times of financial stress, the loan 
privilege is a saving grace and conserves the 
policy, whereas cash surrenders unaccom- 
panied with loan privileges cause discontinu- 
ances. Some cases have been known where 
loan values were not allowed, but cash sur- 
renders were given that occasioned consider- 
able stress on account of numerous withdraw- 





SOME “DON'TS” FROM MAJOR 
DAY. 


Major J. B. Day, Columbus, Ohio, 
ager of the New York Life, says: 

Suggestions and admonitions are some- 
times helpful; possibly there may be a 
thought somewhere in this paper that will 
help you. 

Don’t omit to have every question in the 
application intelligently and fully an- 
swered. 

Don’t forget that the more intelligent 
the statements in every way, regarding the 
applicant, the more certain are you to get 
the policy. 

Don’t feel grieved if an applicant is now 
and then declined. We must remember 
that the company is just as anxious for 
good business as is the agent, and that re- 
jections are not miade without god 
cause. 

Don’t expect every interview to secure 
an application. Do your very best to se- 
cure it, but bear in mind that one secured 
out of every twenty interviews will bring 
you a handsome reward for labor. 

Don’t depend on special cases or pros- 
pects and wait for them; they will fre- 
quently disappoint you. Do _ persistent, 
steady work, and good results will surely 
follow. 

Don’t be influenced by the 
“‘ne’er-do-well,’ who says that 
are dull and business hard to get.” Busi- 
ness can always be secured if we work 
for it and work persistently. 

Don’t make the fatal mistake of de- 
pending on others to close your business; 
close it yourself, and thus make money 
and a valuable reputation at the same 
time. 


man- 


chronic 
“times 











als. Such companies were driven to granting 
loan privileges. Loans may be used as a 
means of securing cash values, but this is not 
the rule. 

Mr. Dawson states that after the crisis of 
1873 a prominent company allowed loans and 
by this method saved much of its insurance. 
The giving of credit thus was a salvation to 
both company and assured. Another instance 
is cited covering this same period where a 
company was forced to adopt a very illiberal 
course as to loans and surrenders by the al- 
legation of an agent to the effect that policy- 
holders were realizing on that company in or- 
der to continue their policies in companies 
that were not nearly so liberal. 

“e 

Actuary Dawson states that companies were 
inclined for a long time not to grant loans on 
the ground that the beneficiary would thus 
be placed in jeopardy. He argues that this 
was false reasoning, as the assured had shown 
proper regard for the beneficiary in taking out 
the insurance and in all likelihood was en- 
deavoring to keep it up by means of the loan. 
Some companies by not allowing loans forced 
policyholders to obtain loans from outsiders at 
usurious rates. Again, companies endeavored 





to confine loans to mere advances for pre- 
miums, but this was found to drive policy- 
holders to professional lenders. 

Mr. Dawson states that these various con- 
siderations led companies to 


inquire as to 
what loan could be safely 


granted. He states 
that some companies loan as smail a proportion 
as 50 per cent of the terminal reserve, 
others loan the full reserve 
terest. In many cases the 
are the same. 


while 
less advance in- 
cash and loan values 


Advance dividend policies are really loans 
charged up to the policyholder. In examples 
of this nature, a large proportion of the pre 
mium is paid in cash. In most contracts of 
this kind, however, the “advance dividends” 
are not held as a lien against the policy. 

ss Ss 
STRONG POINTS ARE GIVEN. 

Facts and Figures gives these strong points 
for a twenty-payment, fort 
at age 21: 

“First, the policyhol ler does not have to 
die to obtain settlement of the full face of the 
policy. 

_ second, the 
thirds 


ty-year endowment 


premiums are less than two- 
of the guaranteed returns, thus ms aking 
a certain increase of 50 per cent over the origi- 
nal investment, besides forty dividends, and 
forty years’ life insurance. 

“Third, it provides liberally for the possi- 
bility of discontinuance during the premium- 
paying period. For instance, after paying nine 
premiums, insurance would be extended, for 
the full amount, to the fortieth year (age Gr) 
and a small balance is payable then, if living. 

“Fourth, the cost of such a policy is not 
much in excess of a twenty-payment life, pay- 
able only at death of insured. 

Fifth, by using the accelerative endow- 
ment plan, as to dividends, the date of ma- 
turity may be greatly has tened, and the face 


of the policy paid at a much younger age than 
61. 


“Sixth, many people contend that they may 
not need insurance when they get old. with 
family grown up, and may be much more in 
need of the funds. This plan meets just such 
a case. 

“Seventh, the premium-paying period is 
short enough to ayoid the probability of even 
a large amount of insurance being a burden, 
not going beyond the productive period, while 
it gives better results than the shorter term in- 
vestment policies, which do not give oppor- 
tunity to realize the greatest profits. 

“Eighth, termination on the fourteenth 


year for extended insurance would purchase 
forty years’ insurance for the face, and then 
return more than the premiums paid. No 


other policy at so small a cost will do this.” 


ses SF 

SELLS ONLY LIFE INSURANCE. 
An Equitable man had been endeavoring to 
interest a settlement of Dunkards in life in- 
sufance, with but little success. 


One day in 
the country 


store he approached an elderly 
gentleman, asking him if he could not inter- 
est him in life insurance. Whereupon the 
elderly gentleman, who, it appears was the 
local Dunkard minister, replied: 

“I have my life insured with 
Jesus Christ.” 

The Equitable man, 
surprise, replied: 

“Yes, I know, 
ance, not fire 


the Lord 
recovering from his 


but I am selling life insur- 
insurance.” 

cs Ss 

WATCH THE BENEDICTS. 

Some agents secure a good line of business 
by watching the marriage licenses published 
in the papers and making a drive for the young 
benedicts. No opportunity is so propitious 
as the wedding season to send home argu- 
ments for life insurance. The agent can wax 
eloquent at such periods. In the large cities 
the marriage avenues are more extensive and 
furnish many prospects. Perhaps an agent is 
acquainted with some of the attendants and 
can reach the bridegroom through personal 
influence. A man is in a favorable mood 
toward life insurance on his wedding day and 
agents should not miss the opportunity to 
corral him at that time. 
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ATTITUDE OF THE EXAMINER 
TOWARD THE APPLICANT. 


A manager of a life insurance 
called the of 


other day to an injustice to an applicant be- 


company 


attention his home office the 
cause of incompatibility between the applicant 
and the examining physician. The applicant 
was a professor in a theological seminary, very 
refined, highly educated and a man of unusual 
culture and fine The physician 
was a success in his line and yet was brusque 
in his mannef and rather coarse and uncouth 
in, his He irritated the appli- 


cant the very momeut that the 


sensibilities. 


conversation. 
latter was ac- 


costed. By the time that he took his pulse 
it had gone up to a high degree on account 
of the mental perturbation The applicant 
was in excellent condition in every other way 


] 


Phe physician decided 


morning, 


except the high pulse. 
to give him another trial the next 


but the effect was the same, the pulse going 
up even higher. The physician concluded that 
the man had heart trouble and told him so 
during the examination. The physician made 
out his report which was unfavorable to the 
applicant. The manager appreciated the situ 
ation and believed that the high pulse was 
only due to irritation on being brought in 


contact with a physician of the type of the 
one examining. He had two other physicians 
who were not acquainted with the case at all 
make examination and found the 
pulse normal. 

This shows the need of managers studying 
the type of the applicant and to it 
that the examining physician will in no way 
It effects some 
an 
unless 


an each 


seeing 


excite or worry the applicant. 
materially to 
this character, 


undergo 
and 
to control the applicant to 


ex 
the 


persons very 
amination of 
physician is able 


some degree an injustice will be done him 
It is a very serious thing to have an applicant 
thus black-listed when he really is not at 
fault. 

cs SF 


LITERATURE FURNISHED 
BY THE LIFE COMPANIES. 


Scme companies have the faculty of produc 
ing rate-books that the average agent does not 
understand. They may be clear to the actu 
arial department, but not to the agency force. 
If the the 
ease and intelligence it is clear that the lay- 


agent cannot use rate-book with 


man cannot understand its application to his 
A mass of figures with no key to them is 
A clear, concise set of instructions, 


case. 
confusing. 

a simple 
Very often 
his 
generalities 


with rates and values arranged in 
fashion, are what the agent needs. 

case of rural the 
instructor other than a 
from the home office. Its importance 1s there 
fore by no means small. agents 
complain of the confusion and obscurity met 


in endeavoring to fathom a rate-book. Some 


1 ae 
in agents rate-bDook 1s 


few 


sole 


Frequently 


of the newer companies particularly seem to be 


given to putting out hastily constructed and 
unintelligible rate-books. 
The literature of a company really counts 


for something. If it is live, attractive and up 
to date it can be used to advantage by agents. 
They can place it here and there in a-way that 
will have an effect. The instruct 
given by the h office 
valuable adjunct to th 


ns to agents 


] 


should be made a 


lf a 


me 


’ 1 
agents WOrkK 


company possesses a special man who is gifted 
in getting out literature that carries weight, 
he is a big cog in the wheel. Some companies 


are particularly successful in their literary de- 


partments. Their matter pulses with. life and 
power. It is not musty, nor torpid. It talks 
to agents with a personal force. Companies 
need to develop their literary departments 
much more. 
ss Ss 
“At cross purposes with ambition is the 


man who disregards. Life Insurance.” 














THE WESTERN UNDERWRITER. 
WeILer—Sherrie Weiler of Cincinn 
known to nearly every Prudential superin 
tendent in the country, recently received from 
the company the certificate and gold badge of 


in Class ‘*( of the Prudential 

He is the only man in Ohio who 
has had fifteen years’ continuous service with 
the Prudential. Most of that time he was an 


industrial solicitor, an inspector. 


membership 
Old Guard. 


but now he is 






He has written a considerable amount of or- 
dinary and built up a good renewal income. 
Every Prudential man who ever worked in 
Cincinnati knows him and, as he has fre- 
quently been a guest at the home office at 
gatherings of superintendents, he has probably 
» an acquaintance among the field force 
yompany aS any man in the country. 

ht name is supposed to be Sheridan 

r, but to everybody who knows him he 








LIFE UNDERWRITERS’ 
POCKET RECORDS. 


Our form 500 is arranged for solicit- 
ing agents to keep memoranda of name, 
address and business of “prospect,” date 
of birth, change of rate, companies now in, 
amount, premiums, when due, dates of in- 
terviews and appointments. Comprises a 
complete record for the life insurance 
agent. Bound in manilla, 25 cents each. 
Flexible leather, 75 cents. 

THE WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 


SUPERINTENDENT. 


Wanted— Superintendent to take charge 
of intermediate business in I linois for old 
line Life Insurance Company. Must be able 
to show unquestionable ability to person- 
ally write this class of business; successful 
experience in handling large number of men; 
capability of making $3,°00 or $4,000 a 
year. Age 35 to 40. Address 


H. E. MARSHALL, 


1301 Monadnock Bldg., Chicago. 














TALK WITH WARD 


of the State Mutual Life, of Worcester, Macs 
for Exclusive District Agency Contracts in Ohio. 
Hubert H. Ward, Ohio General Agent, 504-506 
New England Building, Cleveland. 


THE ATNA LIFE 


has a little excellent territory in 
Ohio not yet occupied. Three good 
agents wanted immediately. 


COLLIN FORD, Manager. ° 


Aetna Bldg., 413 Vine St., Cincinnati, 0. 








YouR MONEY’s WoRTH— 
OF 


Ae 
Imperial 
PURE FINE PARA RUBBER BANDS 


A LOT OF THEM FOR - $1.00 
A COOD QUANTITY FOR +75 
NOT SO MANY FOR - - 50 


ENOUCH FOR - - = = +25 


A NICE LITTLE BOX FOR +15 
SEVERAL DOZENS FOR - +10 
JUST WHAT YOU WANT FOR .05 


ANY OF THESE ASSORTMENTS SENT 
POSTPAID TO ANY ADDRESS IN THE 
UNITED STATES UPON RECEIPT of PRICE. 
SATISFACTION CUARANTEED BY 


THE GOODYEAR TIRE & RUBBER CO. 
AKRON, OHIO 


| 
, 
| 








August 2r, 2 


LIFE AGENTS, 





THE PHOENIX MUTUAL 
LIFE INS. CO. 


OF HARTFORD, CT., 


WANTS AGENTS 


Who are Cood Producers. 


THE PH@ENIX MUTUAL issues 
the most popular forms of Life Insur- 
ance Contracts of any company in the 
field. 

GILT-EDGED CONTRACTS 


LIBERAL FIRST COMMISSIONS 
AND RENEWALS. 


ADDRESS: 
ROBERT N. FRYER, Gen’l Agt. 
: 1104-6 Union Trust Building, 
CINCINNATI, O. 





Mutual Life 


liberal renewal contracts with gentle- 


Security is making 


men able to handle territory. For 


terms apply to Wm. Boswell, Agency 
director, Central Department, Cincin- 


nati, Ohio. 





Are you working under a renewal 
contract? 

And are those renewals non-forfeit- 
able in the event of death or termina- 
tion of service? 

And if you are in this business to 
stay don’t you think best to have this 
sort of contract? 


Especially when backed by the 


STRONGEST IN THE WORLD. 


Good openings all over Ohio. 








THE EQUITABLE LIFE ASSURANCE $031.TY 
OF THE UNITED STATES. 


HENRY L. ROSENFELD, 
INSPECTOR OF AGENCIES. 


Union Trust Bldg., Fourth and Walnut Sts.. 
CINCINNATI, OHIO. 





New England Mutual Life Insurance Co. 


EOSTON, MASS. 
CHARTERED 1835. 
ASSETS, $32,721,633. SURPLUS, $3 470,491. 
Splendid territory now open. New policies and 
low premium rates. “For agency contracts address 


H. F. McNUTT, Cen. Agt., 
407-408 mew England Bidg., CLEVELAND, OHIO. 











THE WESTERN UNDERWRITER. 








ROLLA V. WATT, Mer., 


mee Mexico, Alaska, Hawaiian Islands. 
Royal Insurance Building, 


JOHN TENRY, Mer:, 





Royal Insurance Building, 
3806 Walnut St reet, 


LAW BROTHERS, Mers., 


Royal Insurance Building, 


Poste Coast Dept.— California, Oregon, 
w 1ington, Utah, Idaho, Arizona Montana, 


N. W. Cor. Pine & Sansome, San Francisco. 


R. EMORY WARFIELD, Ass’t Mgr., 
Middle Dept.—Pennsylvania, New Jersey, 

Delaware, Maryland, Virginia, North Caro- 

lina. District of Columbia, West Virginia. 


Philadelphia. 
John H. Le George W. Law. 


“The Leading Fire Insurance Company of the World.” 





UNIFORM IN ITS BUSINESS METHODS. 


ROYAL 


Insurance Company. 


Western Dept.-—Ill'nois, Ohio, Indiana. 
Michisan, Iowa, Kansas, Missouri, Minne- 
ota, Wisconsin, North Dakota, South Da- —_————- 
kota, Nebraska, Colorado, Wyoming. Transacting Business in America 














Cc. F. SHALLCROSS, Mer., 
CEO. F. COIT, Ass’t Mer., 


FREDR’'K W. DAY, 2d Ass’t Mer. 
New York Department, 
50 Wall Street, New York City 
FIELD & COWLES, 
New England Dept.—Ma«sachusetts, Con- 
necticut, New Hampshire Rhode Island, 
Vermont, Maine 


85 Water Street, 
es = aaa J Roston, Mass. 
John B. Castleman. A.G Langham, 
Breckinridge Castleman. 


BARBEE & CASTLEMAN, Mers. 
Southern Dept.— Kentucky, Te nnessee. 
Georgia, Florida, South ¢ arolina Alabama, 
Mississippi, Texas, Arkansas, Louisiana, 

Oklahoma, Indian Territory. 
































169 Jackson Street, Chicago. Over Half a Century. Louisville, Ky. 
OHIO. NORTH DAKOTA. 
> : [ Te SOUTH DAKOTA. 
_— vs :| NEBRASKA. 
ILLINOIS. : Ins. Co. of America. : 

: : KANSAS. 
WISCONSIN. 7 ; 
MINNESOTA. Western Department. OKLAHOMA. 
IOWA. >| P. D. McGREGOR, Manager. W. L. KING, Ass’t Manager. | « COLORADO. 
MISSOURI. ; ROYAL BUILDING, CHICAGO, WYOMING. 




















ASSETS (Market Values), 
Jan. 1, 1902, $76,839,027.69 
LIABILITIES, N. J. & N. Y. 
Standard, $71,933,206.07 
SURPLUS, $4,905 ,821.62 


Policies Absolutely Non-Forfeit- 
able After Second Year. 





WANTED — Reliable and energetic 
Agents. . . . For particulars, address the 
Company direct, or either of the State 
Agents, whose name, address, and territory 


wre given herewith. 








Mutual Benetit 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 


DREWRY & McNULTY, 
State Agent for Michigan, State Agent for Ohio, 


AMZI DODD, 
President. 





A. S. JOHNSTON, 





Office, Campau Bidg., Office, The Pike Bldg., 





DETROIT. CINCINNATI. 





IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE as — as 
the value of the Policy will pay for 
or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed. 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment ‘of the Policy is made as 
collateral security. LossEs paid 
immediately upon completion and 
approval of proofs. 














. L. PALMER, Pres-r. 
ow. SKINNER, Sco'v. 


ORGANIZED 1857. 


N orthwestern M: utual Life Ins. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES, 


LOW 
MORTALITY. 


a 


ECONOMICAL 
MANAGEMENT. 








STATEMENT, JANUARY Ist, 1902. 


$151,944,757 


Liabilities, including $24,927,315 surplus accumulations 
held to meet tontine and semi-tontine contracts 


General Surplus 


146 662,526 


NO 


5, 282, 231 





Income during 1901 


REBATING 
PERMITTED. 


29,471, 784 





Insurance Written during 1901* 
Insurance Gained during 1901* 
Insurance in Force* 


*Including only business actually paid for. 





70,318,227 
45,057,710 
574,705,000 


BEST RESULTS TO POLICY-HOLDERS. MOST ATTRACTIVE POLICIES. 


Business Accepted Only From Regular Agents of the Company. 








For Further Information, or an Agency, address: 


WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Milwaukee, Wis. 





THE WESTERN UNDERWRITER. 


— 








DWELLING HOUSE INVENTORIES. 


No more effectual advertising medium 
can be used by companies and agents 
than a distribution of our dwelling house 
inventories. Made up in three sizes. 
Form 610 for owners of considerable per- 
sonal property is both artistically bound 
and printed. Form 614 is for a moder- 
ate-sized household. Form 612 is for 
small flats and cottages and gives the 
solicitor an excellent chance to introduce 
the subject. Send 25 cents for a sample 
set. Your advertising card printed free 
on quantities of 100 or over. 

Tue WESTERN UNDERWRITER CoMPANY, 
413 Vine St., 164 La Salle St. 

Cincinnati. Chicago. 


Tel. M. 2077. Tel. M. 2014. 











RIGHT TO THE POINT. 


Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules, forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
pany and between the agent and the as- 
sured. Quantity prices on application. 
Single copies bound in art linen covers, 
50 cents. 

THe WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 














The National Masonic 





Provident Association, 
MANSFIELD, OHIO. 


INCORPORATED 1890. 
Cash Surplus $25,000.00, 


Insures Masons, and those recommended by them, 
against Loss of Time by Sickness (all causes) 
and Accident, and Loss of Limb or Sight and 

ACCIDENTAL DEATH. 


SURPLUS LINES. 


Having been appointed sole Western Agents 
of the 


STANDARD LLOYDS OF NEW YORK, 
FIRE ASSOCIATION OF NEW YORK, 
ASSURANCE ASS’N OF ILLINOIS, 


we solicit surplus business from agents. Policies 
written on all classes of hazard, equitable rates. 
Liberal commission. Address 


C. A. VAN ANDEN & CO., 
164 LA SALLE ST., CHICAGO. 


AMERICAN FIRE 
UNDERWRITERS 


OF CHICACO. 
JOHN L. "UCAS, Attorney for Underwriters. 


J.-L. LUCAS & CO., 
Gen’! Agents for the U. S., 














‘The Temple,’’ 184 La Salle Street, CHICAGO, ILL. 


SURPLUS LINES SOLICITED. 





ARTHUR ELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 


Mopresenting First-Class New 


York 
Stock Companies. 





INDEPENDENT 


FIRE UNDERWRITERS. 
STANLEY N. COTTERMAN, Mer., 
145 La Salle St., Chicago. 


issue the New York Standard form of policy and are 
open to write moderate surplus lines on good 
risks at Full Tariff Rates. 


COMBINED ASSETS OVER QNE-HALF MILLION 
DOLLARS. 
All policies recommended by 


BANKERS TRUST & INVESTMENT CO. (Inc ) 
CHICAGO. 


: INSURANCE LAWYERS. | 
White, Johnson, McCaslin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bidg., Cleveland. O 








SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation 


HOWARD & HANDLAN, 
Attorneys a: Law. 
Special Attention to Law of Insurance. 
WHEELING. West VIRGINIA 











T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 


Attorneys and Counselors at Law, 
Unitrep Bank BUILDING, CINCINNATI, OHIO, 
Special Attention to Insurance Law. 


P. P. LEWIS, 


Attorney and Counselor at Law. 

Offices, Union Deposit Bank Building, Steubenville. Ohio. 
Notary and Stenographer in Office. Fire, Life. Accident and 
Liability Insurance Litigation a Specialcy. Unquestioned 
references given. 


CORBIN & COLE, 
Attorneys at Law, 
$16 Hammonp BuiLpinc, DETROIT, MICHIGAN. 
Fire, life and casualty insurance litigation given 
special attention. 


LOCAL AGENTS. 
I. MARSHALL & CO, 


Fire Insurance, 
470 Calumet Bldg., 189 LaSalle St., Chicago. 
Facilities for placing large lines or aii classes of insure 
avle property. 


0. M. STAFFORD, GOSS & CO., 


BROADWAY AND WILLSON AVENUES, CLEVELAND, OHIO. 


The largest Agency in Cleveland. Facilities for large lines. 
Branch Offices: Woodland and Willson Aves., 
rm * }) Downtown Office: Century Bidg. 


FRED P. THOMAS & CO., 
General Insurance, 
StTanpDakD Bouripine, No. 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 


EVARTS, TREMAINE & CO., 


General Insurance, 
805-7 WILLIAMSON BLDG., - CLEVELAND, O8IO. 


Facilities for placing Jarge lines unsurpassed. 
COKRESPONDENCE SOLICITED. 


























REGISTER. OF EXPIRATIONS. 


We are now issuing a popular form of 
expiration register which is being sought 
after by many agents in our field. It is 
a ten-year register, 144% inches long and 
8% inches wide. It is easy to handle and 
can be placed nicely in a small safe or 
desk drawer. We regard it as one of the 
best books we handle. It is arranged to 
accommodate 250 expirations a month, 
and has a complete alphabetical and mar- 
ginal monthly index. It sells for $2 at 
our office, and we will send it, express 
prepaid, for $2.25. We have a similar 
book accommodating 350 expirations a 
month that sells for $3, or, express pre- 
paid, $3.25. All locals should have one. 
THe WESTERN UNDERWRITER CoMPANY, 
413 Vine street, 164 La Salle street, 

Cincinnati. Chicago. 


Tel. Main 2077. Tel. Main 2914. 
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1902 


Western Mutual 


FIRE INSURANCE Co. 
OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Six Years’ Continuous and Successful Operation, 


1846 —THaE— 


W.R. ROSS, President. C. A. ROSS, Secretary, 
E. T. O'KANE, Special Agent. 


THE 





——_— 


Ohio Mutual Insurance Co. 


SALEM, OHIO. 
THE TWENTY-FIVE YEAR RECORD, 


Increase of Assets from $50,000 to $705,988 
Increase of Insurance from $300,000 to $5,026,677 
Fire Losses Paid, $728,775.50 

Cash Surplus Ample for Emergencies. 


Ohio Business Only. 


J. R. VERNON, = a J. AMBLER, 
President. Secretary, 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 
DIRECTORS: 
J. W. Jenner, 


G. A. Clugston, 
H. C. Hedges, 


Assets, $5,600,000.00. 
H. R. SMITH, Prest. R. SMITH, Secy, 


J. W. Wacner, Pres. J. M. Cook, Sec'y. 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INSRANCE CO. 
MANSFIBLD, OHIO. 


Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 


N. S. Reed, 
8S. A. Jennings, 
H. R. Smith, 


W. W. Cockley. 
A. C. Cummins, 
J. A. Rigby. 








WUSINBSS CONFINED TO OHIO. 


“THE OHIO COMPANY.” 


The Bankers Surety Company 


Willlamson Building, CLEVELAND, OHIO. 


CAPITAL - $500,000.00 FULLY PAID. 





BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 


$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 





ESTABLISHED 1888. 


BISHOP ano ADAMS 
FIRE INSURANCE BROKERS. 

Unexcell.d facilities for surplus lines on allinsurable property. 
145 La Salle Street, Chicago, 
MERCHANTS’ FIRE UNDERWRITERS. 
Bishop and Adams, attorneys in fact. 





C.J. RUSSELL & Co. 


ESTABLISHED 1890. 


General Instrance Agents & Brokers, 


We Make a Specialty of Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 

















THE WESTERN 








UNDERWRITER. 














The Man wre Revward, 
Write business. 


Grow with his work. 
Find recreation in his work, 


MUTUAL LIFE INSURANCE 


Assets, over $352,000,000 





Write more business each year. 
Develop, not work out a territory. 


Make his policyholders recommend him to their friends. 
Identify himself with the important men of his section. 


RICHARD A. McCURDY, President. 


Has assets larger than those of any other life insurance company in existence and has paid policyholders more than any other company in the world. 


A man of character and ability, ambitious for a successful career in life insurance, should place himself in communication with 


GEORGE T. DEXTER, superintendent of Domestic Agencies. New York City. 





is the Man who Can 


COMIPANY OF NEW YORK, 


Amount Paid Policyholders, over $569,000,000 











PROVIDENT LIFE AND TRUST CO: 


OF PHILADELPHIA. 








(NGURANOE IN FORCE, - © = = = $141,974,722.00 
ASSETS, 2 e« . os - * - . = 7 45, 144,797.71 

Ia —— ae makes Life Insurance perfectly safe, moderate in 
eost, and to the needs of insurers the is unexcelled. 


and faithful management of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of , the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Cerrespondence with Agents Solicited. 


WILLIAM D. YERGER, General Agent Western Ohio, 
312 Union Trust Building, Cincinnati, Ohio. 
“~ §. S. SAPFOLD, General Agent, Bastern Ohic, 
& 706-710 Garfield Buiiding, Cleveland, Obie. 
AMES W. JANNEY, General Agent, 
. 325 Marquette Building, Chicago, UL, 
BASSETT & REESE, General Agents, 
44 Heme Bank Bullding, Detroit, Mich. 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 
ULNN, 


Presiden . CePree and bent ot Agents, pi 1. 
UNPARALLELED Ri ECORD 

Sasesenes Admitted Reserve ond 08 , oy 
1895... 86,648,000 818,200 616.008 Caan 
1896.. $7,889 600 $58,770 $46 402 $18,207 
1697.... $11,888, $150,609 $06,278 Se2.e16 
1898.... $17,049, 259, 162,037 $107,008 
1899.... $22,208,470 $417,781 $256,246 $161,634 
1900.... $28,339,877 $671,370 $409,594 $261,775 


1901..$33,615,656 $1,015,072 $699,418 $315,654 


Deposit with State of Indiana for Protection of all Its Pelleyholdors 
THREE-QUARTERS OF A MILLION DOL 


ts 
Every peter fposcused by 0 Gonects of its cutive reserve value with - Sante of Indian, & 
AGENTS Examine 4 Competitive Contract 
TO INSURANCE AGENTS ~~ a LP a es 
So seen Soe. 5 on Se Agent on epeeets LT ALT. . 
petency and become independent. WRITE POR PARTICULARS. 
The Company has desirable territory fer capable men. Contracts direct with the home effra, 





In All The World 


NOTHING SO SAFE AND PROFITABLE AS A 


TROPICAL PLANTATION. 


INVESTMENT OF $5.00 TO $25.00 PER MONTH 


SECURES FOR LIFE 
An Annual Income of $300 to $1,500. 





AN 


CALL OR ADDRESS 


The Planters of Palenque 


1009 Royal Insurance Building, Chicago. 





“THE TYPEWRITER OF QUALITY” AND RESULTS 


“JEWETT” 


“THE MACHINE THAT IS MAKING 
DOUBLE KEYBOARDS FAMOUS.” 
































% INCH DIP 1! wee 

4 OUNCE PHONE “MAIN 14-DOUBLE-2” 
STROKE!!! 
30 Carpon | E- A: BANSCHBACH, Geal. Mgr., 
COPIES!II1! so LA SAMAR STORET. 

















The I. 0. 0. F. Mutual Life 
Insurance Society of Penasylvania 


Operates under the OLDEST CHARTER granted by the Legislatare of 
the State of Pennsylvania, to a company of its class. 
Striotiy Mutual. 
Profits arising in the conduct of its business, being apportioned to the 
Persistent policy holder in cash er paid-up insurance. 
The Policies 


of the Company are of the standard form on standard rates, liberalised 
to meet the most advance ideas of life underwriting. 
The Agents 
of the company make money, as is apparent from the record of the Com- 
pany for 1901: 
lncresse in pet surplus, 







Mutual Reserve Life Insurance Co, 


FREDERICK A. BURNHAM, President. 
305, 307, 309 Broadway, NEW YORK, 


STATE OF NEW YORK 
INSURANCB DEPARTMENT. 
Axpanr, April 17, 1902. 

I, Francis Hexprickgs, Superintendent of [nsuranee, de 
Certify, that the Mutual Reserve Fund Life Association, now 
Mutual Reserve Life Insurance Company, of the City of New 
York, has complied with all the requirements of law to be 
observed by such corporation, on reincorporation, and that it is 
authorized to transact the business of Life Insurance as specified 
in the First Sub-Division of Section Seventy of Article Il of the 
Insurance Law within this State, and that such business can 
preperly be entrusted to it. 

Witness Whereof, I have hereunto subscribed my 
name, and caused my Official Seal to be affixed in 
duplieate, at the City of Albany, on the day and 


year first above written. 
FRANCIS HENDRICKS, 
Supt. of Insurance. 


Total Assets, $5,790,400.83. 








L$. 























ADDRESS ANY AT 
Agents Wanted. 04a retiows voi PHILADELPHIA, PA. 





Death Claims Paid Since Organization - $50,000,000. 











ILLINOIS LIFE 


INSURANCE OCOMPANY 
CHICAGO 


JAMES W. STEVENS, Pacsivenr. 
lesues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitable. 


ENERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY. 










OF AIX-LA-CHAPELLE ,GERMARY. 
UNITED STATES BRANCH / 
-— 46CEDAR ST. -—— 


BANTA & SPAHR, Ohio Managers, Ew yor*- 


URBANA, OHIO. 











64m ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 





U. S. Net Assets.......... imbeibbeveeoasesencduncnonsae $10,316,391 
: Liabilities ...... “nies ACCEL EMR Ae OOeDen se HeEe ccooseeess Gee 
Se ae shebsaseeedeetoescanean eeeceeee 4,600,117 
Cincinnati General Agency: Northwestern Department: 
J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, | 205 LA SALLE STREET, . . CHICAGO. 
Tennessee, Arkansas and West Virginia. WELLJAM 5. heen ys © | Assy Secretartes. 





National Life Insurance Company of Vermont.) The Massachusetts Mutual Lite Insurance Ci, 


LARK, Sec 
james T PREL PS Vice Prosident. o M CUT LER come Springfieid, Mass. 
JAMES B. ESTEE, 2d Vice-President. Dr. A. B. BISBEE, Med. Director. 
C. E. MOULTON, Actuary. INCORPORATED 1851. 
THIS COMPANY HELD JANUARY |, 1902, AND CAINED 
DURING THE PAST DECADE: Assets Jan. |, 1902, $28,291,564. Liabilities, $25,894,686 

ASSETS, . . $ 22,384,263.37 GAIN ‘ i 193.53¢ 
SURPLUS, . 2,230,212.37 GAIN, . . 144.614 Surplus, $2,396,909. 
INSURANCE, z 108,573,050.00 GAIN, . . 111.36 Definite paid-up and cash surrender values written in every policy. 

Sells the Most Modern, Profit-Sharing, Non-Forfeitable << cae 
Contracts of Life, Term Endowment and Annuity Insurance. JOHN A. HALL, - - President. 

GOOD ACENCY CONTRACTS FOR RELIABLE MEN. HENRY M. PHILLIPS, - Secretary. 


Oleusted Bros. & Co., State Agents, Williamson Bidg., Cleveland, . Cte, _oeoo ee 
* Wa 8 bands Semel Beene Seg nae. bie nee CINCINNATI OFFICE: 201 Johnston Building, 


W. Marshall, General Manager, Nestor Block, Resgustte. Mich. | CHICAGO OFFICE: 319 Merchants Loan & Trust Bidg., SMITH & BISHOP, Mgrs. 


LEADING FIRE LLOYDS oft WEST. 








INTERIOR UNDERWRITERS, FARMER & THOMPSON, CHICAGO FIRE 218 La Salle st., 


Of CHICAGO, ILL. 155 eee Sees. UNDERWRITERS 9 ‘“#ticaco. 


Surplus Lines Solicited at Tariff Rates. ney $37,500 
J. B. RODDICK, Attorney. Metropolitan Lloyds, Chicago. 


CHAS. C. REED EDW. D. CLARKE 
177 LaSalle Street. National Fire Lioyds, Chicago. , 0 
. Northwestern Lioyds, Chicage. Treasurer. Attorney. 








NATIONAL UNION FIRE INSURANCE CO. 


, PITTSBURG, PA. 


CASH CAPITAL, $500,000. 




















| DIRECTORS: 
A. W. MELLON. H. K. PORTER. FRANCIS J. > ne 
CHARLES LOCKHART. e: M. ARMSTRONG. JOHN FARRE 
| H. C. FRICK LEOPOLD VILSACK. EDWARD A. we ODS. 
J. H. WILLOCK. H. BUHL, Jr. WM B. SCHILLER. 
JAMES B. HAINES, Jr. J.STU ART BROWN. CHARLES E. CLAPP. 
WM. WITHERROW. B. F. JO WM. L. ABBOTT, 
GEORGE T. OLIVER. JOHN oe HOL MES. J. W. ARROTT. i 
OFFICERS: 
| J. W. ARROTT, President. A. W. MELLON, Vice-President | UNITED STATES BRANCH, 
J.H. WILLOCK, =eneeeee, E. E. COLE, Secretary, } HARTFORD, CONN. 
C. T. MONK, Assistant Secretary. 5 





Peay 9d bar aaa aa ; GEORGE E. KENDALL, Manaeea. 























